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Open Sky Names New Director

pen Sky Community Ser-
Ovices, a nonprofit behavioral
health and human ser-
vices organization, today an-
nounced the appointment of
Levi Ekstrom as Director of
Diversity, Equity, Inclusion,
and Belonging (DEIB).

“Levi has established
himself as a highly effective
member of the DEIB team
at Open Sky, and we are
thrilled to welcome him into
this new leadership role,”
said Ken Bates, President and
CEO of Open Sky. “Levi’s
expertise and his genuine
passion for making positive
change will enhance Open
Sky’s efforts to celebrate
diversity and foster a sense of
belonging for all employees.”

As Director of DEIB,
Ekstrom will bring new in-
sights and strategic thinking to the
agency to uphold its commitment
to inclusion. The role enriches
Open Sky’s culture of acceptance
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by celebrating, engaging, and
leveraging the diverse backgrounds

and perspectives of all employ-
ees. Ekstrom will helm DEIB
initiatives, partnering with leaders
across the agency to ensure the
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implementation of best practices
and strategies to advance diversity,
equity, inclusion and belonging.

In his previous role as DEIB
Manager, Ekstrom ensured DEIB-
related policies, procedures, and
guidelines were aligned with
organizational values and commit-
ments. He organized and facili-
tated organization-wide events, led
diversity training, and managed all
communications on department
initiatives. Previously, he was a
Race and Gender Equity Advo-
cate for another human services
organization in Central Mass., and
a Men4Choice Youth Fellow.

Ekstrom, a Northbridge native,
earned bachelor’s degrees in ethnic
and gender studies, and criminal
justice from Westfield State Univer-
sity. Ekstrom was named to Pulse
Magazine’s 2026 People to Watch
and Worcester Magazine’s 2025
Hometown Heroes. He was also
appointed as a Youth 250 National
Advisory Bureau Member with
Made By Us.
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Front row at ribbon-cutting, from left, Laura O’Callaghan, President & CEO
of Tri-County Regional Chamber, Our Town Publishing new owners Jen
and Marty Schofield, and Mass. Rep. Brian W. Murray of the 10th Worces-
ter District.

Our Town Publishing
Changes Hands,
Celebrates Relocation

Tri-County Regional Chamber Facilitates Milford Ribbon-

Cutting Event
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By Jupita DoraTO O’ GARA

n Friday, January 23rd, Jen
Oand Marty Schofield, new

owners of Our Town Publish-
ing, celebrated a grand opening
and ribbon-cutting ceremony at
their new location at 9 Industrial
Road, Ste. 107, Milford, Mass. The
full-service printing company pro-
vides a range of marketing services
for all clients, from consumer to
business, as well as publishes com-
munity newspapers reaching 28
Massachusetts towns. The recep-
tion drew many local professionals,
along with Rep. Brian W. Murray
of the 10th Worcester District and
Laura O’Callaghan, President &
CEO of the Tri-County Regional
Chamber of Commerce, who was
“thrilled” to help facilitate the
ribbon-cutting event.

QOur Town President & CEO Jen
Schofield expressed her gratitude
to all who attended for their sup-
port.

“As both the owner and pub-
lisher of 16 area newspapers and a

RIBBON CUTTING

continued on page 3
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Monday-Friday
8-11am

has begun construction on a

project that will transform the
former Aldrich School in Whitins-
ville into a new childcare center,
expanding access to early education
and after-school programs in the
Blackstone Valley.

Community leaders and families
gathered Feb. 19 for a groundbreak-
ing ceremony marking the start of
renovations to the historic building.
The project is part of the nonprofit
organizations broader $10 mil-
lion capital campaign and aims to
address the growing demand for

The Whitin Community Center

Brunch

Saturday & Sunday
9am-2pm ¢

REVIVA
77,1'22§\§

1227 Providence Road, \4
Northbridge, MA « 508-372-9030

Hours: Mon.-Thurs. 11:30a-8pm; Fri. 11:30am-9pm;
Sat. 9am-9pm; Sun. 9am-8pm

NEW
MICKEY’'S WASH BOOK

i | o : w.nsu BOOK
1FREE CAR | ' ' $104.00
. WASH - s130 vafuaj

* Mickey's Car Wash &
{ Detail Shop |
| ¥ Golaxy Pass |
| Suttan, MA |
rweh;ac«Wﬁheom:;
| 5089178363 |

SWITCHING YOUR
BANK IS EASY

when you switch to Country Bank.
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Whitin Community Center Breaks
Ground on Child Care Expansion
in Former Aldrich School

childcare in the region.

U.S. Rep. Jim McGovern visited
the site to announce that more than
$1 million in federal funding has
been secured through the congres-
sional appropriations process to
support the renovation. The funding
will help convert the building into
expanded childcare and after-school
space.

“We are living through a nation-
wide childcare shortage,” McGovern
said during the event. “Parents are
juggling shifts, calling center after
center and sitting on waitlists that
feel like they never move. Projects
like this break through those barri-
ers and help families stay rooted in
their communities”

When completed, the renovated
facility will create space for 85 ad-
ditional childcare slots — including
20 preschool placements and 65
school-age program spaces — with
at least half available to families
using child care vouchers. The
expansion is also expected to create
approximately 15 local jobs.

The Whitin Community Center
currently serves 237 children across
four sites and maintains a growing
waitlist for programs.

Executive Director Heather Elster
said the project will both preserve a
historic local building and strength-
en services for families.

“By renovating this historic
building, we are not only preserving
a vital piece of our town’s heritage
— we are opening doors to families
and supporting local businesses,”
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Elster said. “Expanding access to
child care in this space reflects our
deep commitment to building a
stronger community in the Black-
stone Valley”

The project gained momentum
after the Town of Northbridge
committed $1 million in American
Rescue Plan Act funds to support
the effort. Additional funding was
secured through state grants and
other sources. The Whitin Commu-
nity Center purchased the property
from the town for $50,000 after
being selected through a request-
for-proposals process.

Under the plan, the town will
move municipal offices currently
housed in the building to another
location while retaining ownership
of the property and leasing it to the
community center.

Rubicon Builders is overseeing
construction, which will include
renovations to classroom spaces
along with new parking, landscap-
ing and accessibility improvements.
Project leaders anticipate complet-
ing the work in the fall.

Once finished, the restored
building will once again be filled
with activity — this time serving
young children and families across
Northbridge and surrounding com-
munities.

“I can’t wait to come back when
this renovation is complete,” Mc-
Govern said. “Seeing this building
full of life again — full of kids, full
of learning and full of opportunity.
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continued from page 1

full-service print shop, Marty and
I are incredibly proud of the work
we do—and even more proud of
the relationships that have built
this business brick by brick;” Scho-
field added, “This event is more
than just showcasing our print
shop, newspapers, products and
services; it’s about building lasting
connections. Printing has always
been a collaborative craft, and
today is a perfect opportunity to
share ideas and build new partner-
ships in a community we are so
fortunate to be part of”

“It was wonderful to see such
a strong turnout from the news-
paper’s clients and supporters,”’
said O’Callaghan. “The energy
in the room and the enthusiasm
for networking really spoke to
the respect and support Jennifer
and Marty have already earned as
the new owners. And of course,
nothing makes it official quite like
oversized red scissors and a bright
red ribbon!”

“I'm pleased to have Our Town
Publishing in Milford and very
impressed with the number of
local community newspapers (it)
publishes,” said Rep. Murray, who
recognized Our Town Publishing
with an official citation from the
Commonwealth of Massachusetts
at the celebration. Murray contin-
ued, “Today, it is so difficult to try

to get current local information,
and the papers that Our Town

puts together does just a great job
of getting that information out to
residents in the community. I was
also very pleased to learn of the
extent of full-service printing ser-
vices Our Town offers to businesses
and residents in the community.
It’s very important for folks who
have printing needs to know they’ll
be done locally, professionally and
cost-effectively”

Rep. Murray also gave a nod to
the Tri-County Chamber for help-
ing to bring exposure and attention
to local businesses such as Our
Town Publishing.

Tri-County Regional Chamber’s
O’Callaghan extended her well
wishes “to former owner Nicole
and her husband, Charles, on their
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retirement - hopefully they are
enjoying their free time somewhere
sunny and warm.

The Tashjians said they could
not be happier to entrust the
company they built to Jennifer and
Marty.

“With Jennifer’s 26 years in the
industry and Marty’s technical ex-
perience, we know our employees,
and the continuation of what has
been established, will have a long
life for the years ahead,” said Nicole
Tashjian.

For more information on Our
Town Publishing’s full-service
printing, publishing and graphic
design services, visit www.our-
townpublishing.com.

To learn more about Local Town
Pages' community newspapers,
visit www.localtownpages.com.

|
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Nicole Tashjian, former owner of Our Town Publishing, along with her hus-
band, Chuck, chat with Attorney Laurie Fowles.

For more information on the
Tri-County Regional Chamber,

visit tricountychamberma.org.

Short-Term Rehab

60 Quaker Hwy (Rt 146 A) Uxbridge, MA
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Blue Zones Programs Promote Healthy Living

at Plummer Place

ver the past year, Plummer
O Place, home of the North-

bridge Senior Center, has
expanded its programming with
a series of Blue Zones-inspired
classes aimed at helping local
seniors adopt lifestyle habits
linked to longevity, wellness,
and happiness.

Led by Program and Vol-
unteer Coordinator Amy
Cowen, the programs introduce
participants to research-based
practices observed in commu-
nities around the world known
as “Blue Zones,” where people
tend to live longer, healthier
lives. The classes combine edu-
cation, discussion, and social
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engagement, offering seniors
a welcoming environment to
explore ways to improve their
health and well-being.

In April 2025, Plummer Place
launched a four-week course
titled “Introduction to the Blue
Zones.” Meeting on Thursday
mornings, participants learned
about key principles associated
with longevity, including find-
ing purpose, staying physically
active, maintaining a healthy
diet, and fostering strong social
connections.

The program included a
companion book, guest speak-
ers, community challenges, and
interactive discussions designed

45 [RVIER S, MILLEBURYE MA
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Over 34 years of service
in the community
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to help participants translate
Blue Zones concepts into every-

day habits.

Encouraged by the strong
turnout and enthusiasm from
the spring session, Cowen
introduced a second program
in September and October
2025 titled “The Blue Zones
Kitchen: 100 Recipes to Live to
100” The course focused on the
nutritional and culinary aspects
of the Blue Zones philosophy,
emphasizing plant-based foods
and healthy kitchen practices
associated with longer lifespans.

Highlights of the program
included discussions on the role
of plant-centered meals in sup-

"4 * SEAFOOD «soUp
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porting overall health, a cook-
ing demonstration, and conver-
sations about the importance of
enjoying meals as a social and
community experience.

Both programs were designed
to be interactive and inclusive,
giving participants the oppor-
tunity not only to learn about
healthy lifestyle choices but
also to practice them together.
Through weekly participation
and peer support, seniors ex-
plored ways to incorporate the
Blue Zones framework - pur-
pose, movement, plant-based
eating, social engagement, and
stress reduction - into their
daily lives.

Licensed & Insured
ro Al ol MA Journeyman Lick 36172E
MA Master Lic 227284

Residential & light commercial
electrical work

Ma job too smailll

*APPETIZERS
*SALADS

A

CALL TODAY! 508-864-1135
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“The Blue Zones classes are
part of the Senior Center’s com-
mitment to helping seniors age
with vitality, joy, and connec-
tion, while encouraging habits
that research suggests support
longer and more fulfilling lives,”
Cowen said.

Residents interested in learn-
ing more about future Blue
Zones programs at Plummer
Place may contact Cowen at
508-234-2002, ext. 1305, or
watch for announcements in
upcoming Plummer Place
newsletters.
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Ease the Squeeze on Your Retirement Income Plan

Mark Freeman, CEPA

FINANCIAL FOCUS®

Provided by Edward Jones

Rising prices may not dom-
inate headlines the way they
did a year or two ago, but if
you’re retired, you’re prob-
ably still feeling them. Even
when overall inflation cools,
the costliest expenses — like
health care, utilities, insurance
and property taxes — tend to
rise faster than broad inflation
numbers suggest. That creates
a squeeze that can make you

question whether your income
plan is built to last.

Fortunately, you often can
adjust without drastic cuts that
affect your lifestyle. Start by
understanding where the pres-
sure comes from and how to
build more flexibility into your
plan.

Inflation hits retirees dif-
ferently. You've likely noticed
your grocery bill, prescrip-
tion drug costs and heating
expenses haven’t returned
to “normal.” Even small in-
creases compound over time
and can chip away at your
buying power.

If your income plan was
created years ago, it may as-
sume lower inflation or rela-
tively stable price increases
over time. Recent years have
shown that’s not always the
case.

Why some income plans feel
strained. Any plan relying on
fixed withdrawals or rigid bud-
gets can feel tight when living
costs rise. If you’re drawing

RUBBISH & CONTAINER

from investments, you may
hesitate to increase your with-
drawals because of market
volatility. And if you depend
on fixed income sources like
Social Security or a pension,
yearly cost of living increases
may not keep pace with your
expenses. You might live 25 to
35 years in retirement, giving
small annual cost increases de-

cades to add up.

What you can do without
sacrificing stability. A few ad-
justments can help you stay
ahead of rising costs and main-
tain your financial confidence.

First, review your with-
drawal strategy. Ask your fi-
nancial advisor about flexible
approaches that increase in-
come when markets and port-
folios perform well and pull
back during tougher times.
This protects your long-term
plan with room to respond to
rising prices.

Next, rebalance your port-
folio. You may uncover op-
portunities to shift toward
investments with more con-

sistent income or better tax
efficiency. Sometimes a small
tweak can generate extra cash
flow without increasing overall
risk.

Finally, look at your in-
come sources. You may be
less affected by rising costs if
you delay taking Social Secu-
rity, work a part-time job, add
inflation-protected bonds or
create predictable lifetime in-
come with annuities, if they’re
appropriate for your situation.

Don’t overlook health care:
Health care costs often grow
faster than general inflation.
Medicare premiums and out-
of-pocket expenses can rise
annually, and the need for
long-term care remains a big
financial uncertainty for retir-
ees. Building health care-spe-
cific inflation into your plan
now can help prevent surprises
later. Any savings you have in
a health savings account can
help you cover health care
costs. And many pharmaceu-
tical companies offer financial
assistance programs to help

556 Central Turnpike, Sutton, MA 01590

Phone: (508) 865-4193 g

Website: www.alsrubbish.com i CHAMBER of COMMERCE
E-Mail: alsrubbish@gmail.com

™
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pay for costlier medications.
Stay flexible and informed:
Today’s retirements look dif-
ferent from those of even a
decade ago. The key is stay-
ing flexible, reviewing your
plan regularly and making
small adjustments before pres-
sure builds. A financial advi-
sor can help you find the right
approach to navigating rising
costs without disrupting the life
you’ve worked hard to build.

Contact Mark today to discuss
this topic or any of your finan-
cial goals.

Mark Freeman, CEPA

Edward Jones Financial Advisor
77 West Main Street,

Hopkinton, MA (508) 293-4017
Mark Freeman@edwardjones.com

This article was written by Edward Jones
for use by your local Edward Jones Finan-
cial Advisor...

Sponsored articles are submitted by our
advertisers. The advertiser is solely re-
sponsible for the content of this article.
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harlton has a lot to offer nature
lovers and history bulffs alike,

The Midstate hike across Oxford
ends and begins in Charlton just
northeast of Buffumville Lake
on Buffum Road, where a stone
marker sits at the border of the two
towns.

Fulling Mill Ruins at Little River

St. Patrick’s
Day
n is apon as
7% so come
find yoar
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whether you’re hiking the Mid-
state Trail or enjoying a short stroll.
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9; 375 St. Paul Street, North Smithfield, RI.

Fay Mountain. Photo by Thomas J. McLaughlin

Midstate Trail. It’s less than a mile
down the road where you can park
nearby and walk a short distance to
the river.

I walked there in May and unin-
tentionally startled (the feeling was
mutual) what I think was a Great
Blue heron. It squawked loudly
and soared over me, quickly flying
down the river with its giant wings
flapping away. It was like stepping
into the Land of the Lost and wak-
ing up a Teradactyl.

The Charlton Heritage Preserva-
tion Trust (CHPT) maintains this
site, along with eighteen additional
properties totaling over 200 acres.
Additional information regard-

508-528-5000

Patchwork

Walking through Charlton on the
Midstate Trail

Little River,the Cow Tunnel, William T.G. Morton, and the Marquis

ing their organization and these
important nature preserves can be
found at charltontrust.org.

The Midstate continues under
U.S. Route 20 through what is
known as the Cow Tunnel, which
was built one hundred years ago
this year. When I walked through
this it was a walk through a small
stream, which judging from online
comments about the tunnel, is
more often than not the common
experience. But wet or dry it beats
the alternative of crossing multiple
lanes of traffic on the road above.

MIDSTATE TRAIL

continued on page 8

Friends Plasteringjne®
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Douglas Public Library Schedule Bitsiismsiaidunsiomians
Oldest Window & Siding Dealer

The Simon Fairfield Public Li- Readers (Grades K-2), Boxes for
brary’s Upcoming Schedule. Please  Katje by Candace Fleming ADULT BOOK CLUBS o
note that some events do require Tue, 03/17 @ 6:30 - SciFi Book
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do not hesitate to contact the sic & Movement with Deb Hudgins Thu, 03/19 @ 6:00 - Cookbook
library at 508-476-2695 or email at Wed, 03/18 @ 5:45 - Reading to Collective, Celtic Kitchen
us at douglas@cwmars.org. Bryce (Registration Required) Mon, 03/23 @ 6:30 - Plot Twist-
Address: 290 Main Street, Mon, 04/06 @ 10:00 - Spring ers, Good Sister by Sally Hepworth
Douglas, MA 01516, Phone: 508- Storytime (Registration Required) Thu, 04/02 @ 6:30 - Greatest
476-2695 Tue, 04/07 @ 3:30 - Lego Club I Book Club Ever, The Mountain . iWine o A
Hours: Mon-Thu 9am-8pm; Sat (Registration Required) Between Us by Charles Martin mel SIdIng seqmless GUﬂerS Doors
. i
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(Registration Required) TEEN HAPPENINGS @ 6:30 - Writer’s Accountability 3 == om | Capilol Siding Company has been in business for
Wed, 03/18 @ 4:00 - Book Tue, 03/17,03/31 @ 4:00 - Dun-  Group _oueg 75 yec;rs with 006;’23,ogﬂsatigizetltcustgme;rs.
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Bunch (Grades 2-4), The Chocolate ~ geons & Dragons Club (Full) Wed, 03/ _1 8, 03/25, Ofl/ 01, 04/08 N ——=—_ quality and shillful performance from our sales
Touch by Patrick Skene Catling Tue, 03/24, 04/07 @ 4:00 - Bat- @ 10:00 - Fiber Arts Friends = == staff and trained professional installers.
Wed, 04/01 @ 4:00 - Book tletech Club Wed, 03/25, 04/08 @ 5:45 - Fi- - We deliver service and value.
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Weekly Activities at TAX PREPARATION
P[ummer Pl_ace & FINANCIAL SERVICES

for Individuals, Small Businesses & Corporations

Monday - 9 a.m. Pitch; 9:30 a.m. Scrabble (1st and 3rd Monday); 11 Tax Preparation « Tax Planning « Life Insurance * Annuities * Notary Public Services
a.m. Tai Chi; 12:30 p.m. Cribbage League: 12:30 p.m. MahJong; 1:15
p.m. Aqua Exercise; 1 p.m. Grief Group (second Monday) As your trusted partner in success, CTFS is large

Tuesday - 9 a.m. Shuffleboard; 9:30 a.m. Dull Men’s Club (4th Tues- enough to offer a full range of professional services

day); 10 a.m. Painting; 10 a.m. Mat yoga; 11:15 a.m. Chair yoga; 12:30

p.m. Pokeno; 12:30 p.m. Bridge at a fair price, but small enough to give you the

Wednesday - 9:30 a.m. Brew Crew (1st Wed.); 10 a.m. Low impact individual attention that you deserve. Call us today CON SO]—-IDA-TED TAX
aerobics; 10 a.m. Blackstone Valley Strummers; 10:30 a.m. Book Club for more information. AND FINANCIAL SERVICES
(3rd Wed.); 2 p.m. Ukulele class; 2:30 p.m. Tap class S
Thursday - 9;30 a.m. Mediation; 10 a.m. Women’s Collective (2nd B ° N@ ¥
Thurs); 11:15 p.m. Chair Yoga; 12:30 p.m. MahJong; 2 p.m. Writing (508) 381-3715 » www.ctandfs.com 5 L S i 7

Your Way (2nd and 4th Thurs)

Friday - 9 a.m. Stretch and Strengthen MENTION THIS AD & SAVE $25

Whether you're buying your next home, building your dream house, or
refinancing, UniBank’s local mortgage lenders are here to help.

WEe'll put our expertise to work for you — offering personalized guidance
and making the mortgage process feel a little less overwhelming and a
lot more approachable. From your first home to your forever home — we're
here to help.

Let's Connect!

Visit unibank.mymortgage-online.com or
scan the QR code to connect with one of L 74
our trusted lenders today. E e

UNIBANK

Connecting all offices: 1.800.578.4270
www.unibank.com

HEATING AND AIR CONDITIONING m7:
SERVICE & INSTALLATION oM

BUDGET PLANS e HEAT PUMPS ¢ ON & OFF ROAD DIESEL Services
SR. & MILITARY DISCOUNT e OIL TANK INSTALLATION & REMOVAL

(508) 234-7002 %osssutye, 7 (508) 234-5193
www.nydamoil.com

@ Member FDIC - NMLS #583135 'Homeowners insurance required.
— Subject to credit approval. Other terms, fees, and conditions may apply.
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Free Annual Kids Fair on March 28

he Whitin Community
TCenter (WCC), Blackstone
Valley Children’s Place
(BVCP), and Beginning Bridges
CFCE are thrilled to announce
the Annual Kids Fair, taking place
on Saturday, March 28 from 10
a.m. - 12 p.m. This free event will
be held at the Whitin Community
Center, located at 60 Main Street,
Whitinsville and promises a morn-
ing filled with activities, interactive
learning, and excitement for kids
and families alike.

The FREE Kids Fair is a
celebration of fun, family, and
community, featuring Infor-
mational Booths to learn about
regional resources and programs
for children and families. Enjoy
tasty and nutritious treats to fuel
the fun. Engage in activities and
giveaways from interactive games
to creative crafts, there’s something
for everyone! Last but certainly
not least, enter to win a free
bike! Don’t miss your chance to
take home this exciting prize!

Returning this year is the
theme, “Passport to Healthy
Communities,” encouraging
children and families to explore
health and wellness in a fun and
engaging way. With support from
WCC’s Blackstone Valley Chil-
dren’s Place (BVCP) and Beginning
Bridges CFCE, the FREE Kids
Fair highlights the importance of
building a healthy, connected com-
munity.

“ Ginny Alicea, WCC’s
BVCP Director, shared her en-

thusiasm: “The FREE Kids Fair is
a fantastic opportunity to bring
families from all over the Black-
stone Valley together in a fun,
supportive environment. It’s all
about creating connections, foster-
ing wellness, and celebrating the
vibrant community were so proud
to be part of”

This event is free and open to
the public. Families are encouraged
to join us for a memorable day of
fun and learning at the Whitin
Community Center, the Blackstone

Valley’s most comprehensive fam-
ily and recreation center. A very
special thank you to our spon-
sors, UniBank, Koopman Lumber
& Hardware, Gaudette Insurance
Agency, and the Osterman Family
Foundation.

For more information about
the Kids Fair, please contact Gin-
ny Alicea, BVCP Director at
508.234.8184 ext 105, contact Em-
ily Murray at 508.278.5110, or
visit www.WhitinCommunityCen-
ter.com.

MIDSTATE TRAIL

continued from page 6

Exiting the tunnel you walk a
short distance to Carroll Hill Road
and then back into the forest going

past an abandoned factory, eventu-

ally coming out to Northside Road,

which goes over the MA Pike and
brings you to the historic Old
Northside Village.

The Old Northside Village is a
pre-Revolutionary War section of

MA Certified Arborist

e Expert Pruning

* Planting/Fertilization
*Insect & Disease Control
* Tick & Mosquito Control

il Cn‘cle

;at Since 1989

TREE CARE

g%

5‘ Nick Bristowe
774-280-2281

fullcircletree@yahoo.com

Charlton (originally part of Ox-
ford) that’s listed on the National
Register of Historic Places. There
are more than a dozen historic
buildings in this district, the oldest
of which is the Jonathan Whee-
lock House that was built nearly
300-years ago in 1735.

Jonathan Wheelock ran a tan-
nery and distillery. His son, Eli
Wheelock, built the Rider Tavern
on Stafford Street in 1797.

Wheelock and his brothers Paul
and David were the grandsons of
one of the founders of the Town
of Mendon, Benjamin Wheelock.
They were among the earliest
settlers of the Northside Village.
Several of their sons served in the
Revolutionary War. Their family
history can be found in the volumi-

WWW.PEPPERONI-EXPRESS.COM

508.839.6040

PEPPER NI

78 WORCESTER ST., RTE. 140N,

GRAFTON MA 01536

nous compilation, The Wheelock
Family of Charlton, Massachu-
setts at wheelockgenealogy.com.

Today the Rider Tavern on
Stafford Street is the home of the
Charlton Historical Society, but it
was once a regular stop on a major
stagecoach route. The Worcester-
Stafford Turnpike opened in 1810
as a private toll road that ran from
Worcester to Stafford, Connecticut
where it connected to other turn-
pikes in Hartford.

The Rider Tavern’s most notable
visitor was Marie-Joseph Paul Yves
Roch Gilbert du Motier de Lafay-
ette, also known as the Marquis de
Lafayette. Lafayette was a French
nobleman inspired by the Enlight-
enment and the principles and
ideas that led to our Revolution.

He first came to America as a
teenager and became a close friend
and aide to General Washington.
Lafayette helped secure crucial
French support for the American
cause. He became a major general
at 19 and commanded American
troops in their victory at Yorktown.
He also played a large role in the
French Revolution.

Almost fifty years after our Dec-
laration of Independence, Lafayette
returned to the United States in
his late 60s and embarked on a
13-month farewell tour of twenty-
four states, which was the entirety
of our nation in 1824-25. Thou-
sands turned out and gave him a
hero’s welcome across our new and
growing nation. It was a whirl-
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wind of visits to cities, to towns,
to villages, to the tomb of his old
friend, George Washington who
died 25-years earlier, to Monticello
to visit 81-year-old Thomas Jef-
ferson, to Quincy to visit 88-year-
old John Adams, to Montpelier to
visit James Madison, to the White
House to visit President James
Monroe, and to his old battlefield
at Yorktown.

According to the American
Battlefield Trust, “In New England
alone, Lafayette made more than
170 stops.” One of his stops was
at the Rider Tavern, which had
recently been renamed Wilson’s
Coffee House. Today, the Midstate
Trail runs along the side of this his-
toric property and crosses Stafford
Street to a field where, according
to the Charlton Historical Society,
the local militia assembled and was
inspected by Lafayette.

This site across the street from
the Rider Tavern also commemo-
rates the life and contributions of
the father of anesthesia, William
T.G. Morton, who was born and
raised in Charlton’s Northside
Village. Morton successfully used
ether on a patient in 1846, with
a painless tooth extraction. This
garnered a lot of attention as he
advanced the new concept of it
being preferable for patients to be
unconscious while undergoing
surgery.

Just a short distance from here
is the scenic 65-acre Fay Moun-
tain Farm, owned by the Town
of Charlton. The town leases the
property for its acres of orchards
and other crops. Across the street
on Cemetery Road is the beauti-
ful Snows Pond and Northside
Village Antiques. It’s a nice slice of
New England living, especially on
a beautiful Sunday morning in the
Summer.

The Midstate goes up and over
Fay Mountain toward the back of
the Northside Cemetery before hit-
ting pavement. The trail continues
for several miles along paved and
dirt roads to the Four Chimneys
Wildlife Management Area in
Spencer.



March 13 2026 « www.theblackstonevalleyxpress.com « The Blackstone Valley Xpress 9

Financial Advisor Mark Freeman
Focuses on Clients’ Success

Financial advisor Mark Free-
man enjoys getting to know his
clients. His aim 1s to help them
clarify their objectives and then,
working as partners, to create a
financial plan that achieves their
goals.

“I love this career because I
love helping people,” said Free-
man. “I work for my clients be-
cause I care about them.”

A Certified Exit Planning
Advisor (CEPA) working for Ed-
ward Jones at his 77 West Main
St., Hopkinton office, Freeman
offers financial advice to business
owners and individuals.

I'spend alot of time getting to
know my clients. We talk about
their financial challenges, and
their proposed solutions. Many
times I find people are focused
on the wrong problem,” Free-
man said.

A frequent problem is mini-
mizing taxes. He noted many cli-
ents, while saving for retirement,
inadvertently create, “a tax time
bomb.” Freeman explained, “If
you invest in a diversified portfolio
year after year and don’t deal with
taxes while saving, it could come
back to bite you in retirement,”
in the form of large tax bills. For
other clients, “once you establish
some type of wealth, taxes be-
come an important part of the
discussion since the best way to in-
crease wealth is by keeping more
of it,” said Freeman. He added,
“Helping people avoid tax issues
1s a primary focus. I work hard
to keep a client’s money in their
pockets and out of Uncle Sam’s.

Another issue faced by many
of Freeman’s clients is being in a
“job prison,” working in a posi-
tion they dislike because they feel
they need the income.* But after
reviewing their finances, we often
find they can change careers or do
something else,” he said. Freeman
noted he was in that same situa-
tion himself untl he realized he
could afford to change careers.

Freeman added, “I am also
trying to make sure that my cli-
ents’ money outlasts them.” One
of his first tasks when meeting a
new client is to run an analysis
of their finances to make sure
their funds will support them for
their lifetime.

With a mechanical engineer-
ing degree from the University
of Massachusetts Lowell, Free-
man worked in two other in-
dustries before establishing his
finance career in 2017. Even
though his first two jobs were
outside his training, Freeman
said he was hired by Edward
Jones, “one, because I have the
ability to analyze data quickly
and, two, because I always try
to figure out a better way to do
things. I bring those skills to my
finance clients.”

TFreeman also tries to under-
stand his clients’ motivations.
“When I propose a plan, I ask
‘how do you feel about it.” If
there is something bothering
you, I need to fix that,” he said.

Much as he partners with his
clients, Freeman has developed
relationships with the towns
where he works and lives. Part of
the Hopkinton business commu-
nity, he has supported many local
organizations and nonprofits.

Making their home in Hol-
liston since 2005, he and his wife
have raised their now college-
aged twins in the town. Ireeman
currently volunteers as a business
advisor for the Holliston High
DECA Club, an international
nonprofit organization that pre-
pares emerging leaders and en-
trepreneurs in marketing, finance,
hospitality, and management.

Summing up his work objec-
tive and the relationship he has
with clients, Freeman said, “
My job is to understand what is
important to you and figure out
how to make it happen.”

Tor more information call

Freeman at 508-293-4017 or

Edward Jones

Mark Freeman

Business

sptlight

email him at Mark.Freeman@
Edward]Jones.com.

I think you already have the
correct photo and caption but
here is the caption again: The
team of financial advisor Mark
TFreeman and office administra-
tor MaryKate Morin of Ed-
ward Jones in Hopkinton helps
clients define their objectives
and develop a plan to achieve
those goals.
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Transforming Biotech Curricula

BVT Students Benefit from Grant-Funded Tools

lackstone Valley Regional
B Vocational Technical High

School (BVT) has been
awarded a grant from the National
Anti-Vivisection Society (NAVYS)
through its BioLEAP Classroom
Grant program. The competitive
grant allowed the school to pur-
chase 10 life-size rat models for its
Biotechnology program, eliminat-
ing the need for traditional animal
dissection and equipping students
with modern educational tools.

The male and female rat models
are detailed anatomical replicas
designed specifically for educa-
tional dissection. Each model fea-
tures interchangeable reproductive
systems, detachable organs—in-
cluding the heart, lungs, liver, and
intestines—and a numbered key
to support student learning. These
tools allow students to explore
anatomy thoroughly without the
use of real animals.

“The reusable models are cost-
effective, humane, and easy to
manage,” said BVT’s Biotechnol-
ogy Instructor Zoé Army, M.S.

“Introducing our students to the
accessible rat models allows them
to gain early exposure to animal
anatomy without the pressure of
a full dissection. This approach
supports student learning and
engagement, while fostering
curiosity in career paths where lab
animals are important compo-
nents.”

Fiona Comeau of Millbury, a
sophomore in BVT’s Biotechnol-
ogy program, recently used the
model in class. She said, “I liked
them a lot more than if we had an
animal dissection, which I think is
rather off-putting. I think we got
a lot of useful information about
identifying rat anatomy via the
dissection model”

“The dissection model made
learning anatomy less stress-
ful and more interactive, and it
encouraged more discussion and
participation,” said MacKenzie
Moran of Grafton, also a Biotech-
nology sophomore. “I would rec-
ommend that we continue using
them for future classes”

As part of the grant agreement,
recipients are required to submit
a video of the models in use. This
requirement created an opportu-
nity to collaborate with students
in BVT’s Multimedia Communi-
cations program, who are produc-
ing a professional video for NAVS
highlighting the benefits of the
grant-funded models.

Logan Didio of Upton, a senior
in the program, assisted with
video production. “It was exciting
to be part of this grant-funded ini-
tiative and see how our multime-
dia skills support humane science
education,” he said.

Joseph Bache of Hopedale, also
a senior in Multimedia Commu-
nications, participated in plan-
ning and filming interviews with
Biotechnology students. “It was a
great experience attending meet-
ings, selecting equipment, and
preparing interview questions to
clearly communicate the pur-
pose of the grant while keeping
students comfortable on camera,”
he said. “We used a Canon cinema

Biotechnology Students (L-R): Ella Drumheller, MacKenzie Moran, and Fiona Comeau.

camera on a tripod, an external
clip-on microphone for clean
audio, headphones for sound
monitoring, and LED lighting to
ensure consistent, well-lit shots”
“The on-camera interview gave
me a chance to reflect on what I
learned using the rat model and
how it applied to our biotechnol-
ogy work,” said Ella Drumheller of
Douglas, a sophomore in the Bio-
technology program. “The model
reduced the anxiety of traditional
dissection while building my con-
fidence and understanding of rat

anatomy, which will support my
future labs, animal-based co-ops,
and science fair projects”

Once completed, the video will
be shared with NAVS and avail-
able on the school’s website.

The BioLEAP Classroom Grant
is awarded by NAVS to help teach-
ers purchase humane, non-animal
models that replace the use of
specimen dissection. The goal of
the grant is to support excellence
in science education without
harming animals.

Disability
n a step towards enhancing ac-
I cessibility and support for people
with disabilities, Center for Liv-
ing & Working (CLW), located in
Worcester announces its rebrand-
ing as Your Access Advocates. This
change reflects its ongoing com-
mitment to listen to consumers and
better represent the people it serves,
especially in today’s landscape

where inclusivity is more essential
than ever.

“As we celebrate our 50th an-
niversary, we recognize that the
name «Your Access Advocates” bet-
ter encapsulates our mission and
vision for the future. After engaging
extensively with our community, we
have designed this new identity to
signify our dedication to consumer-

Organization Rebrands

directed services and to empower
individuals across all disabilities,»
said Meg Coffin, CEO of Your Ac-
cess Advocates.

Cofhin further stated that, «This
name change is not just a rebrand-
ing; it represents our evolution as
an organization. We listened to the
voices of our consumers. Our goal
is to create an inclusive environ-

- (;eorg
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ment for all individuals”

With the new name, the purpose
of the organization is clearer, mak-
ing it easier for people in need to
find them. The new logo also helps
to broaden their reach, without the
visual reference to just one type of
disability.

“Our team of dedicated profes-
sionals that the community has
come to trust is intact, working
tirelessly to ensure that every
individual has the access they need
to lead fulfilling, independent lives,”
said Noelle Balutis, Independent
Living Manager. “As Your Access

Advocates, we will continue to offer
the same comprehensive resources,
advocacy, and support services that
have become synonymous with
what we represent.”

Your Access Advocates is a
nonprofit organization dedicated to
providing advocacy and support for
individuals with disabilities. With a
rich history of 50 years, we are com-
mitted to empowering individuals
to live independently and ensuring
that they have access to essential
resources and services within their
communities.

& Installations
*Repairs <Cleaning

ﬁ ADVANCED GUTTER SYSTEMS, INC.

* Carpentry ¢ Siding Repairs

* Aluminum Seamless Gutters
* Copper Gutters * Gutter Guard

* Replacement Windows
* House Cleanouts
* Handyman Services

 (508) 278-2202

FULLY INSURED * FREE ESTIMATES * RESIDENTIAL & COMMERCIAL e ees
www.gutters-downspouts.com -CSL #104402

¢ Ice Dam Removal
* Roof Snow Shoveling

Quality Timely Service!
BELLINGHAM, MA

508-883-8823

FREE ESTIMATES « FULLY INSURED

KEVIN LEMIRE, owNER

All employees are covered under Workers’ Comp Ins.

RESIDENTIAL & COMMERCIAL

Tree Removal
Pruning/Trimming
Storm Damage

Land Clearing
Stump Grinding
Seasoned Firewood

CharronTreeService.com



March 13 2026 « www.theblackstonevalleyxpress.com ¢ The Blackstone Valley Xpress 11

By Tracy LaRosa

The way we think about hous-
ing 1s changing—and flexibility
1s at the heart of it. Today’s buy-
ers are no longer focused on the
biggest home possible. Instead,
they’re thinking ahead: how they
want to live now, and how their
needs may evolve over the next
10, 20, or even 30 years.

Less space, but better

One of the most notice-
able shifts is a desire for less
space, but better space. Many
homeowners are intentionally
downsizing or choosing homes
with smaller footprints that are
easier to maintain. One-level
living 1s especially popular, of-
fering convenience, accessibility,
and long-term comfort without
the need for stairs. Ranch-style
homes, first-floor primary suites,
and layouts with minimal level

Residential

changes are in high demand—
and for good reason. They
support aging in place while re-
maining functional for all stages
of life.

Equally important is the rise
of multi-purpose rooms. Homes
no longer need a formal dining
room that’s used twice a year or
a dedicated guest room that sits
empty most of the time.

Instead, buyers are looking for
rooms that can adapt:

* A guest bedroom that doubles
as a home office

e A dining area that functions
as a workspace or homework
zone

¢ A den or bonus room that can
serve as a playroom for young
children now and a media
room for teens later

This flexibility allows home-
owners to make the most of

every square foot, adjusting how
they use their space as their life-
style changes.

ADUs

Another major trend shap-
ing future-focused housing is
the growing interest in Acces-
sory Dwelling Units (ADUs). An
ADU offers incredible versatility.
For many families, it’s a smart
way to plan across generations.
An ADU can house young adult
children just starting out, po-
tentially provide rental income
to offset rising homeownership
costs, and/or serve as a com-
fortable space for aging parents
who want independence while
remaining close to family.

Over time, the roles can re-
verse. Adult children may tran-
sition into the main home while
older parents downsize into
the ADU, maintaining proxim-
ity without sacrificing privacy.

AltitudeRoofingMA.com
SHINGLE  METAL « SLATE - MEMBRANE

Accessory Dwelling Units (ADUs) offer incredible versatility - for many
families, it's a smart way to plan across generations.

This kind of multigenerational
living is becoming increasingly
common, especially as Massa-
chusetts ranks in the top 10% of
the most expensive states in the
country. With the cost of living
continuing to rise, families are
rethinking traditional housing
models and embracing solutions
that offer financial flexibility and
long-term stability.

ALTITUDE ROOFING

Commercial
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Ultimately, these housing
trends reflect a smarter ap-
proach to homeownership—one
that prioritizes adaptability, effi-
ciency, and thoughtful planning.
Flexible layouts, multi-purpose
rooms, one-level living, and
ADUs aren’t just trends; they’re
practical tools for building a
home that works for you now,
and well into the future.

508.963.7794
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How Much Home Can | Afford?

By the third quarter of 2025,
the tide seemingly began to turn
in regard to a housing market
that had been marked by limited
inventory since the onset of the
COVID-19 pandemic in 2020.
According to market indica-
tors from Redfin, the National
Association of REALTORS®
and Homes for Heroes, by the
summer of 2025 things began
to shift in regard to inventory
(9.4 percent increase year-over-
year). Prices also began to level
off, as the median existing home
price in the United States was
$435,300 in June 2025, which
marked a 2 percent increase from
the previous year. Price reduc-
tions also became more common
compared to 2024, signaling a
cooldown in some segments.

Although affordability con-
cerns still persist, many people
may finally be ready to enter the
home-buying arena. When doing
$0, 1t’s essential prospective home
buyers recognize how much they
can comfortably spend on a
home. Most experts suggest buy-
ers combine lender affordability
guidelines with an assessment
of one’s personal budget. These

factors can help individuals de-
termine a reliable budget when
shopping for homes.

* Debt-to-income ratio: Lend-
ers use various parameters
to identify a borrower’s cred-
itworthiness. That includes
figuring out a person’s debt-
to-income ratio (D'TT). Wells
Fargo says DTI can be cal-
culated by adding up all of
a person’s monthly debt pay-
ments and dividing them by
gross monthly income. That
number 1s multiplied by 100
to get a percentage. The
lower the DTI, the less risky

one 1s to lenders.

The 28/36 rule: Part of the
DTI equation may include
the 28/36 rule utilized by
many mortgage lenders. This
1s a standard guideline that
can help one see if it’s pos-
sible to afford a home loan.
The 28 percent is allotted
housing costs. The monthly
housing expenses (principal,
interest, taxes, homeowners
Insurance, private mortgage
insurance, and homeowners
association fees) should be

no more than 28 percent of
one’s gross monthly income.
One’s total monthly debt
payments, including hous-
ing, car, loans, student loans,
and credit cards, should be
no more than 36 percent of
the gross monthly income. So
if a prospective home buyer
earns $10,000 per month, or
$120,000 per year, the hous-
ing costs should not exceed
$2,800. Total debt payments,
including housing, should not
exceed $3,600 per month.

Personal budget consider-
ations: Lenders may allow
borrowers to borrow a cer-
tain amount of money, and
buyers then go out and spend
that much on a home. But to
avoid living paycheck to pay-
check and having all of one’s
money go toward a home, it
1s best to account for personal
spending habits and savings
goals. It’s important to have an
emergency funds account to
pay for unexpected things like
home repairs, or to account
for instances when income
may decline. Ongoing costs to
manage the home also merit

PUT YOUR TRUST IN US
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Jo-Ann Szymczak 774-230-5044

Diane Luong 774-239-2937
ml.tus Maria Reed 508-873-9254
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consideration, as do utilities
and future renovations.

* Income-to-home price ratio:
Some people abide by an-
other general guideline to
shop for a home that costs
no more than three to five
times their annual household
income. That means with an
annual income of $100,000,
one should aim for a home
priced between $300,000 and
$500,000. The specific range
will also depend on a person’s
existing debt.

* Interest rates and other fac-
tors: The interest rate on
home mortgages as well as
down payment also must be

considered. Resources like

Bankrate and Zillow provide
home affordability calcula-
tors that will factor in interest
rates, terms of a loan, down
payment, and property taxes.
Buying a home when interest
rates are high means spend-
ing more over the life of the
loan. Also, how much one
puts toward a down payment
has a big impact. Aiming for
20 percent means avoiding
paying for private mortgage
insurance (PMI).

There 1s no fail-safe way to
determine how much home you
can afford. Many factors are in
play and are exclusive to buyers
in the market for a new home.

Did you know?

The market research experts at Business Research In-
sights report that the three-season sunroom market size is
projected to nearly double between 2025 and 2035. BRI re-
ports that 65 percent of homeowners prefer cost-effective
sunrooms when seeking to extend their living space. The
popularity of sunrooms can be traced to a number of vari-
ables, including year-round access to a home’s surrounding
landscape. That access might be hindered if the only spaces
to experience nature is a patio, deck or another traditional
type of outdoor living space. But sunrooms, particularly
those equipped with heating and cooling, can bring home-
owners in touch with nature during times of year when they
might otherwise be compelled to steer clear of their outdoor
living spaces due to less welcoming weather.
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Expenses to expect upon buying a home

Homeownership is often
characterized as a fulfillment of
a dream. Indeed, many home-
owners feel their ability to buy a
home is a reflection of their dis-
cipline and commitment to sav-
ing money. That discipline and
dedication can set homeowners
up for long-term financial health,
providing a unique sense of se-

curity along the way. First-time
home buyers may not know what
to expect upon buying a home,
and since each home is unique,
it’s impossible for even long-time
homeowners to say with certainty
exactly how things will unfold
once those new to home own-
ership get the keys to their first
house. Various expenses might be
the only common variable when
it comes to homeownership, and
some of those expenses may sur-
prise first-time buyers. With that
in mind, the following are some
expenses first-time buyers can
expect once their offers are ac-
cepted.

* Down payment: Conven-
tional wisdom long suggested
home buyers should submit a
down payment of at least 20
percent of the overall pur-
chase price upon buying a
home. Buyers who want to
follow that advice would need
a down payment of $80,000
when buying a $400,000
home. But many home buy-
ers now submit down pay-
ments considerably less than
20 percent, particularly in the
modern real estate market,
which is characterized by high
prices and low inventory. The
lower the down payment, the
higher your monthly mort-
gage payment will be, so it’s
best to save as much as pos-
sible toward a down payment.

* Primary mortgage insurance
(PMI): Buyers who cannot
come up with a down pay-

N Y

ment of 20 percent or more
will have to pay for primary
mortgage insurance, which
is typically a set fee that is in-
corporated into the mortgage
payment each month. PMI
fees are typically waived once
the balance on the mortgage
reaches 79 percent or less of
the purchase price, though

some lenders may waive PMI
prior to that if the value of
the home increases consider-
ably before the loan balance
reaches the predetermined
marker.

Closing costs: The amount
of closing costs varies widely
depending on a host of vari-
ables, but Bankrate.com notes
it’s not uncommon for these
costs to come in at somewhere
between 2 and 5 percent of
the loan principal. Closing
costs must be paid no later
than when the sale becomes
official and buyers sign on
the (many) dotted lines. Ap-
plication and credit fees, title
fees, underwriting fees, ap-
praisal fees, and transfer tax
are among the various fees
that fall under the umbrella
of closing costs.

* Moving: It’s also important
that first-time home buy-
ers budget for moving costs.
Moving costs vary and may
depend on how much buy-
ers already own and how far
they’re moving. The home
renovation experts at Angi es-
timate that local moves typi-

cally cost somewhere between

$883 and $2,568, while long-

distance moves may run buy-
ers anywhere from $2,700 to
$10,000 or more.

These costs are some of the
upfront fees aspiring homeown-
ers can expect when buying a
home. Long-term costs, including
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W (FOR CAMPERS AGES 4-13)
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Sports e Activity e« Educational

REGISTRATION
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GUESTS: MARCH 23RD

homeowners insurance (which is
separate from PMI), property
taxes, homeowners’ association
fees, and maintenance are some
additional expenses buyers can
plan for as they try to determine
their home buying budgets.
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Pros and cons of open concept floor plans

Open floor plans that make
it easy to move through primary
living and entertaining areas
have been popular for decades.
Open concept floor plans join
the dining room, kitchen and
living (great) room into a com-
munal space where sight lines
are maximized and walls are
minimal.

According to JJones Design
Co., the origins of open concept
floor plans may be traced to the
deaf community. An open lay-
out allows for better visual com-
munication and awareness of
one’s surroundings, and some
deaf individuals modified their
kitchen and living spaces to
facilitate more room for social
gatherings and signing. Nowa-

Sandi Grzyb

Realtor Associate

days, it’s nearly impossible to
find a new construction with
closed-off rooms. Here’s a look

at some of the pros and cons of
having an open-concept home.

Benefit: Open concept plans
make small spaces feel bigger.
When smaller homes are bro-
ken up by walls, they can seem
even smaller. By tearing down
walls, one can trick the mind
into thinking there is more
square footage.

Drawback: The space may
feel too large. An open concept
floor plan in a large home can
make interior spaces feel cav-
ernous. A cozy home can be

Cell: 774 230 3500
Email: sandigrzyb@aol.com
65 Southbridge St.
Auburn, MA 01501
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difficult to achieve with fewer
walls.

Benefit: Open concept plans
facilitate the flow of natural
light. Without walls to break up
rooms, homeowners can maxi-
mize light coming in through
their windows. This also may
help to brighten darker rooms
that do not get as much natural
light.

Drawback: Privacy can be
hard to achieve. Unobstructed
views from windows and doors
can make it more challenging
to create privacy when desired.
When window shades are open,
passersby can see into a home.
Also, sunlight may end up
wearing out flooring and furni-
ture throughout the home.

Benefit: Open floor plans
allow more space to spread out
when entertaining. One of the
biggest pluses of open floor
plans is that it makes it easier to
host crowds. Guests can enjoy
the communal space, while
hosts can still interact with
friends and family even while
preparing meals in the kitchen.

Drawback: Homeowners
will likely need to do more

cleaning ahead of hosting
guests, as multiple rooms will
be on display. Also, cleanup af-
terwards may be more arduous
since guests have spent time in
multiple spaces.

Benefit: Open concept plans
can improve property value.
The home renovation experts
at The Spruce note open floor
plans are desirable and increase
the value of a home by up to
7.4 percent a year.

Drawback: Some home buy-
ers are beginning to shy away
from open floor plans. This
may have been prompted by
stay-at-home requirements dur-
ing the COVID-19 pandemic,
when multiple family members
were working and doing school
work at home. In that environ-
ment, an open-concept layout
didn’t provide the privacy or
distraction-free spaces residents
may have needed.

Open floor plans have been
around for more than 30 years,
but they aren’t everyone’s cup
of tea. The pros and cons of
this design style merit consider-
ation when renovating or shop-
ping for a home.

Did you know?

Outdoor living spaces are a good investment for home-
owners seeking to enjoy their home exteriors to the

fullest, and that
investment
continues to
pay dividends
when homes
are put on

the market.
According to
Remodeling
magazine’s
Cost vs. Value
report, a num-
ber of outdoor

living upgrades provide a sizable return on investment
(ROI) when homeowners put their properties up for sale.
According to the report, a wood deck could recoup up
to 82 percent of the original cost at resale, meaning a
job that comes in around the national average price of
$17,000 could net $14,000 at resale. An outdoor kitchen
could prove an even better investment in terms of ROI,
as Remodeling magazine indicates such a feature nets

a return between 55 percent and 200 percent at resale
depending on the location of the home and the materi-

als used for the project.
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Renting vs. buying: Know the pros and cons

People typically have two op-
tions when they need a place to
live: rent or buy. There are pros
and cons to each option, and
what is best depends on the per-
son and the situation.

Choosing to rent or buy is
a decision with many mov-
ing parts, says NerdWallet. Al-
though buying a home is often

y—

Home ownership has some
disadvantages. It’s a large finan-
cial investment that requires a
potentially sizable down pay-
ment up front. Owning comes
with an inherent, though not
ironclad, lack of flexibility, as a
person cannot simply move to
a new geographic location on a
whim. There’s also responsibil-

presented as a fulfillment of the
‘American Dream,” home own-
ership is not the right fit for ev-
eryone. A careful consideration
of owning versus renting can
help people decide which option
1s best for them.

Homeownership

Purchasing a home is a large
undertaking that requires a sig-
nificant financial investment.
People often buy a home be-
cause they want stability and
an asset that maintains value
and even appreciates in the long
run. There’s also more freedom
over the living situation when
a person buys, as he or she is
not beholden to the rules of
the landlord. This affords more
freedom to decorate and fewer
restrictions regarding noise.
Homeowners also may not be
restricted by rules regarding
pets. People may be drawn to
buying because they know pre-
cisely what they will pay each
month in living expenses, pro-
vided taxes remain relatively sta-
ble. Furthermore, setting down
roots can help a person feel like
part of a community.

ity involved in home ownership.
Homeowners are required to pay
for all maintenance and handle
any additional issues that arise.

Renting

Renting can be a more afford-
able short-term option than buy-
ing. Renting enables a person to
get a residence at a lower monthly
expense and with no down pay-
ment. Those who rent have more
flexibility if they want to change
homes frequently. There’s much
less responsibility required to rent,
as landlords will handle repairs
and other concerns. Expenses
may be less because there’s no
need to pay property taxes, and
some utilities may be covered by
the property owner.

There is a sentiment that rent-
ers are throwing away money
each month because they are
not getting any equity with each
monthly rental payment. Rental
costs also may not be fixed, as a
landlord can increase rent with
cach lease renewal. Renters also
must abide by the rules and regu-
lations of the landlord while rent-
ing. This may mean restrictions
on parties, noise after a certain
time, pets, and more.

There’s no clear-cut answer
as to which 1s better, renting or

buying. People must identify
their own priorities and needs

during the decision-making
process.

modern comforl
PROUDLY MADE IN THE USA
handcrafted custom designs
in solid wood & luxury upholstery -
built for you; built to last

osheasfurniture.com
10-3 Tues-Sat (508) 865-6385

osheasfurniturestore@gmail.com
113 Singletary Ave, Sutton MA 01590

L) | ) ) ] ?

pive Star Painting

Quality Workmanship at Affordable Prices

08-479-8040 ¢«

afton Resident * Grafton Based Busineésﬁ (¢ "
www.MikeFiveStar.com

L)
tot «3‘1‘3
qous® e

‘\\‘\“g“

I Fully Licensed & Insured

77 Wood Replacement/Carpentry

77 Deck Restoration and Protection
< Interior/Exterior Painting & Staining

» In Business for Over 35 Years
77 Power Washing
74 Expert Surface Preparation

7 Top Quality Benjamin Moore
Premium Paints and Stains

Y Written Referrals

Call Now for Your
FREE ESTIMATE!

$250 OFF

Any Complete
EXTERIOR
House Painting
For Spring 2026

508-479-8040

With Coupon Only. Must Present at
Initial Meeting. Expires 6/30/2026

We fix water-damaged
ceilings and walls and
work with insurance

7 100% Epoxy Garage & [EWVIENIA]

Cellar Concrete Floors
(solid or Multi-Colored Vinyl Flakes)

] +
2 A

rating

$150 OFF FREE

A:y .INTERIofR WINDOW & GUTTER CLEANING
ainting o With Any Complete
2 Rooms or More Exterior House Painting

508-479-8040 iy 508-479-8040

s BOOKED BY 6/30/2026




16 The Blackstone Valley Xpress

* www.theblackstonevalleyxpress.com ¢ March 13,2026

How to boost home value
before selling

People considering buying
or selling a home are facing a
unique market. The real estate
market has been in flux for
several years, and high interest
rates have made it more expen-
sive to borrow.

The Mortgage Bankers As-
soclation 1s projecting that 30-
year mortgage rates will level
out to 6.5 percent for the fors-
eeable future. That means that
people who have been waiting
for changes in the real estate
market could be disappointed,
and hesitant buyers may fi-
nally just bite the bullet and
buy even if mortgage rates are
not where they hoped they’d
be in 2025. Homeowners with
properties they are considering
listing for sale would be wise
to make certain changes that
will help garner the best prices
from buyers.

Make kitchen and bath
improvements

The kitchen is the heart
of many homes. Real estate
agents may recommend that
homeowners make minor to
moderate kitchen upgrades like
resurfacing cabinets, upgrad-
ing countertops and changing
fixtures or hardware to give the
room an overhaul.

Homeowners also should
look to bathroom updates as
smart investments that can im-
prove home value. Katie Sev-
erance, author of The Brilliant
Home Buyer, characterizes
kitchens and baths as “money
rooms” that add the most value
to a home.

Declutter the home

Homeowners should clean
out items they no longer need.
Decluttering can make a space
feel bigger, which is beneficial
in a market where open con-
cept floor plans remain popu-
lar among home buyers.

When buyers walk through
a prospective home, they want
to envision themselves liv-
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ing there, something that is
more easily done if the home
isn’t overrun with the current
homeowner’s belongings.

Get to painting

Painting a home is a cost-ef-
fective renovation with a lot of
oomph. Freshly painted rooms
appear clean and updated, says
HGTY, and that can appeal to
buyers. Homeowners should
choose neutral colors to ac-
commodate the widest array
of potential buyers.

Improve the landscaping

The exterior of a home 1is
the first thing potential buyers
will see as they roll up to view a
property or look at a listing on-
line. Homeowners should start
by evaluating and enhancing
the landscaping. Ensure the
lawn 1s well-maintained and
add plants that provide color
without a lot of maintenance.

Expand usable space

Homeowners can think
about adding to the usable
space in a home. This trans-
lates into finishing basements
or attics or even converting
garages to rooms. Or it may
involve adding a three-season
room.

Homeowners can consider
a number of improvements
to increase the resale value of
their properties.

Simple tips to improve
your status with

mortgage lenders

Owning a home is a dream
shared by millions of people. In-
vesting in property that can be
owned within 15 to 30 years of
closing on the home makes more
financial sense to many than con-
tinuing to rent and having little to
show for it over time.

The first step to take when
planning to enter the real estate
market 1s to ensure that your
finances are in order. Various
factors will influence individu-
als’ ability to secure a mortgage,
and these are some ways to make
yourself more attractive to pro-
spective lenders.

e Check your credit report.
Lenders will check your credit
report before deciding if you
are a risk or a safe bet for a
mortgage. So it makes sense to
check your credit report prior
to speaking with a lender.
The Federal Trade Commis-
sion says everyone can get one
free credit report a year from
cach of the three credit re-
porting bureaus. If you split it
up, you can get a credit report
every four months so you are
aware of anything that may
adversely affect your abil-
ity to get a mortgage loan. A
credit (FICO) score that’s too
low may disqualify you from
a mortgage. Each lender sets
its own thresholds when they
price and approve loans, but
the higher your credit score,
the better.

* Improve credit standing. One
way to Improve your status in
the eyes of lenders is to pay

down credit card balances to
reduce your credit utilization
ratio. A high utilization occurs
when there i3 a high balance
in relation to the credit limit,
says Business Insider. Also,
it may be wise to avoid any
credit inquiries through new
credit card applications for
several months before apply-
ing for a loan, as these inqui-
ries can affect your score.

* Be realistic about what you
can afford. Do your home-
work and determine your tar-
get interest rate and monthly
payment as well as what down
payment you can afford. It
will help you research poten-
tial lenders and provide an
idea of what may be offered
to you.

* Pay bills on time. Paying bills
promptly not only helps you
avoid late fees, but also posi-
tively affects your credit. The
financial resource The Mort-
gage Reports urges diligence
when paying rent, as late rent
payments can bar you from
getting a mortgage. Lend-
ers look at rent history as the
biggest indicator of whether
you’ll make mortgage pay-
ments on time.

These are some of the ways to
make a prospective home buyer
look better in the eyes of mort-
gage lenders. Individuals can
speak with financial professionals
about what else they can do to
improve the possibility of secur-
ing mortgages at the best rates
possible.
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The basics of home inspections

The process of buying a home
involves a number of variables
that present at various times
throughout buyers’ search for a
home. For instance, real estate
professionals typically advise
buyers to receive a mortgage
preapproval prior to beginning
their search for a new home.
Once such preliminary measures
have been taken care of, buyers
can then search for a home and
ultimately make an offer.

One of the more critical steps
buyers can take when making an
offer is insisting that the offer is
contingent upon a home inspec-
tion. Home inspections offer a
measure of protection that can
save buyers from investing in
properties that may look nice to
the naked eye, but feature a host
of costly problems beneath the
surface. Individuals new to home
buying may not know what to
expect of the inspection process.
In such instances, the following
rundown can shed light on home
inspections.

* Recognize inspection may
be mandatory. Though it’s
not always the case, home
Inspections may be required

Did you know?

by mortgage lenders. Lenders
want to ensure borrowers can
repay their loans, which might
prove difficult if a home is in
need of considerable repairs.
That’s why home inspections
tend to be mandated by lend-
ers, even if they’re paid for
by buyers. Estimates from
HomeAdvisor indicate home
inspections cost between $279
and $400 on average, but that
cost 1s well worth the peace of
mind of knowing you won’t
unknowingly be buying a
money pit.

You choose your own inspec-
tor. Buyers will choose their
own home inspector, so it can
pay dividends to start asking
people you trust for recom-
mendations even before you
begin searching for a new
home. Realtors also may rec-
ommend inspectors they’ve
worked with in the past. The
International Association of
Certified Home Inspectors®
(nachi.org) also can help buy-
ers find a home inspector.

You can, and should, attend
a home inspection. It’s wise
for buyers to attend a home

A well-manicured lawn appeals to homeowners when
they look out their windows. But such a view also can
look nice when homeowners peruse their bank state-

ments after selling a
property. According
to the“2023 Remod-
eling Impact Report:
Outdoor Features”
from the National
Association of Real-
tors®, standard lawn
care service yields
an estimated cost
recovery of 217

percent. Landscape maintenance, with an estimated
cost recovery of 104 percent, and an overall landscape
upgrade (100 percent) also yield great returns for home-
owners. The NAR® report also noted the effects of such
projects related to homeowners’ desire to spend time on
their property. Among homeowners who participated in
the NAR® report and committed to standard lawn care
service, 58 percent indicated they had a greater desire
to be at home since completing the project, while 46
percent indicated they have an increased sense of enjoy-
ment when spending time at home.

inspection. Doing so allows
them to see potential issues
firsthand. Some seasoned
home inspectors even prefer
clients to attend an inspection
so they can point out issues
as they go through the house
and answer questions directly
rather than later on over the
phone or via text or email.
Though inspectors typically
will answer questions off-site,
it’s easier for both buyer and
inspector to discuss issues in
person on the day of the in-
spection. And for buyers, this
can be a great way to become
more informed about the
home inspection process.

Expect to spend a good deal
of time at the inspection, and
not necessarily with the sellers
present. The National Asso-
ciation of Realtors indicates
inspections can take as long
as three hours, so this won’t
be an in-and-out excursion.
Buyers don’t want to rush the
process, so block out ample
time on your schedule to at-
tend the inspection. In addi-
tion, sellers typically are not
home during an inspection,

though it can happen. Buyers
who don’t want sellers pres-
ent can request that they are
not on the premises while the
inspection takes place. There
may not be anything to com-
pel sellers to be off=site, but it
can’t hurt to ask.

Home inspections are a vital
component of the home buying
process. It’s imperative that buy-
ers take inspections seriously so
they can feel confident they are
not investing in a flawed property.
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First-Ever Active Agers Health Fair Held at Plummer Place

lummer Place, Home of
Pthe Northbridge Senior

Center, proudly hosted its
first-ever Active Agers Health

Fair, a community-focused event
designed to empower older adults

with resources, screenings, and
information to support healthy,
vibrant living.

The event brought together lo-
cal health professionals, wellness
experts, and community organiza-

tions for a day dedicated to senior
health and well-being. The Active
Agers Health Fair featured: free
health screenings and wellness
checks, information on fitness,
nutrition, and preventive care,
local vendors specializing in senior

to supporting older adults. By
offering direct access to valuable
health resources in one convenient
location, our Active Agers Health
Fair promoted proactive, informed
approaches to aging well”
Program and Volunteer Coor-

make a difference in the lives of
our seniors and older adults! We
look forward to building on this
momentum in the future!”
Plummer Place extends its sin-
cere thanks to the many volunteers,
vendors, healthcare providers, and

dinator, Amy Cowen, shared, “We
were thrilled to see so many smil-
ing faces, engaged conversations,
and community connections being
made. From informative vendors
to fun activities and valuable
resources, the energy in the room
was amazing, and it was certainly
clear that events like this truly

community organizations whose
participation and support made the
inaugural Active Agers Health Fair
an overwhelming success!

For more information about
future programs and events at
Plummer Place, Home of the
Northbridge Senior Center, please
call (508) 234-2002.

services, and giveaways and free
raffles.

Kelly Bol, Director of the North-
bridge Senior Center, said “We
were proud to host our first Active
Agers Health Fair and to see such
a strong turnout. Events like this
showcase the power of collabora-
tion and our shared commitment

~ Join ;Js .I '
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466 Quaker Highway ° Rte. 146A Uxbridge, MA
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Uxbridge Girls Basketball

BY CHRISTOPHER TREMBLAY,
STAFF SPORTSWRITER

basketball team had one of
their best seasons ever in

terms of wins when the Spartans
went 18-6, marking the most
wins during any season. In the
Division 3 State Tournament Ux-
bridge made it into the Round of
16 where unfortunately they had
to tip off against the number one
seed in Cathedral, where their
season came to an end. Adding
to the miraculous season, the
Spartans would also capture the
prestigious Clark Tournamnet.

At the time of this writing the
Spartans were riding a three-
game winning streak and sitting
at 8-6 with a shot at returning to
the State Tournament. Leading
Uxbridge this winter has been se-
nior Lola Grube and sophomore
sensation Bronwyn LaChapelle.

Grube, a four-year player and
two-year starter is the team’s
center and co-captain. Having
begun her basketball career in the
eighth grade, she feels that this
year she has become much more

Last winter the Uxbridge girls’

confident in her game and has

gotten a lot stronger, which has
led to her playing tough under

the basket.

Although the Spartans
endured a rough beginning to
season, she feels the team is on
the right track to making a run.

“Everyone is back now and
we can now play our fast-paced
game,” she said. “I would really
like to help get this team back to

the Clark Tournament, where we

beat Hopedale, and win it again
this year. It was a really close
game with an exciting finish.”
According to coach John
Gniadek, Grube has progressed

incredibly over the past few years

as a player.

“Lola has become a force inside

while protecting the middle and
grabbing rebounds for us,” the
coach said. “If she continues to

stay aggressive on the boards and

keep putting up[ some points we
should be able to make another
deep run.”

Currently Grube is averaging
10 rebounds and 5 blocks for the
Spartans and is considered the
Human Eraser by her coach for

Handyman Services to
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I SPRING SPECIAL! §

SOUP AND
WHOLE SANDWICH

Just $11.99

(with this coupon)

Look for other
Spring Specials throughout
the coming months

Landscaping / Snow Plowing
New Construction & Additions
Gravel Driveways, Remodeling

Licensed General Contractor * Fully Insured

(774) 772-9599

jeff@lBlnmanConstruction.com
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T ad

DOUGLAS, MA
CSL #CSFA-106551 / HIC #198675

BlhnrmanCeonsErucdicm.comnm
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~Vig

113 Main St,
Upton, MA
(508) 529-2161

her play down low. Although a
good basketball player, the senior
truly excels as a softball player
and will take her corner skills to
the collegiate level to play Divi-
sionl Softball at Central Con-
necticut.

While Grube is holding down
the defensive side of the ball
LaChapell, only a sophomore but
has been with the team since the
eighth grade, is the team’s point
guard and has taking her game to
the next level.

“She took over the starting
point guard position this year,
and I am confident when she has
the ball in her hands,” Gniadek
said. “This year she has evolved
into a complete player for us.
Earlier in the year I needed her
to score when we had some girls
get injured; she did that and has
continued to score for us”

The coach went onto say that

(’ - A

the young player has become
clutch and has been able to close
out a few games with her free-
throw shooting to secure the
wins.

As an AAU player with the
Central Mass Fundamentals
since the seventh grade, Lacha-
pelle took that skill to the high
school where she was just looking
to fit in with the older girls.

“As an eighth grader I just
wanted to fit into my role and
contribute to the team,” she said.
“Now as a sophomore I feel more
confident in my game and hope
that I can help the team win as
many games as we can to get back
into the playoffs”

While making a run in the
tournament last yar was an amaz-
ing and fun environment for the
sophomore she would also like
to get back to the Clark Tourna-
ment.

*-Bnrgj?"o?reﬁu“ﬁ'izn"—’-"’

\a‘! &a/J’J’(Zo & gocwme?f pl}gga/J’

o Piadinas

o Salads

“Having another opportunity
to focus on playing in the Clark
Tournament would be great
and would love to have another
chance at winning the girls small
division again,” LaChapelle
said. “We had never won it until
last year and that was big for
Uxbridge. Now we want to do it
again”

While she is all in for the Clark
Tournament she is also looking to
play her best basketball down the
stretch so that the Spartans get
back into the tournament. Along
with her counterpart in Grube
the duos is gearing up to play in
the post-season one more time
together and hoping that they can
get further this year.

“We are focusing on playing
our best so that we, as a strong
team, can get back in the post-
season and give it all we have to
go far”

ANY ORDER ¢ IN PERSON
(Lunch Time Only)

o Paninis

27-C Galaxy Pass, Sutton * (508) 917-8182
Open: Tues.-Fri. 11:30-9:30; Sat. 4-9:30; Sun. 11:30-9
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BY LEE-ANN BARKHOUSE

WINTER ETIQUETTE: KINDNESS
WHEN IT MATTERS MOST

Winter has a way of amplifying
everything. Weather, stress, uncer-
tainty, and emotions. In moments
like these, etiquette becomes less
about rules and more about kind-
ness.

Winter storms and turbulent
times tend to squeeze people’s
patience right when compassion
matters most. What ’'m seeing
lately are not failures of manners,
but moments where people are
tired, overwhelmed, or carry-
ing more than they let on. The
through line for navigating this
season well is simple. Be kind,
do not press, and assume people
may be dealing with something
unseen.

Below are a few common winter
etiquette challenges, with thought-
ful ways to respond.

A friend or colleague has
gone unusually quiet dur-
@ ing recent storms. I want
to check in, but I do not want to
pressure them to explain or be

okay. What is the kindest ap-
proach?

Kindness in uncertain

A times means offering pres-

@ ence without demanding
disclosure. A simple, low-pressure
message such as “Thinking of
you. No need to reply” often
means more than repeated check
ins asking what is wrong. Avoid
phrases that require reassurance
or emotional labor, such as “Are
you okay?” or “You should talk
about it” Let people know they are
remembered without being obli-
gated to perform wellness. True
etiquette honors both connection
and privacy.

Is it rude to cancel plans
last minute during winter
@ storms or when I am feel-
ing emotionally drained?

It is not rude. It is reason-
able. Modern etiquette
@ recognizes that safety,
mental health, and unpredictable
weather matter more than rigid
commitments. What is polite is
clear communication. Cancel as

soon as you know. Express regret
without over apologizing. Avoid
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ETIQUETTE EXPRESS

Making Everyday Interactions Better

Etiquette & Leadership Coach helping people show up with confidence, kindness, and credibility.

oversharing to justify yourself.
“I am going to stay in due to the
weather. I hope you understand,
and I look forward to reschedul-
ing” is gracious and sufficient.

Driving feels tense dur-
ing winter storms. Slow
@ drivers, bright headlights,
sudden stops. What does good
etiquette look like on dark, icy
nights?

Winter driving etiquette
is about patience over
@ pride. Slower drivers are

not inconveniencing you. They
are protecting themselves. Leave
extra space. Dim your brights.
Signal early. Resist the urge to
teach someone a lesson. Courtesy
on stormy roads is quiet and un-
flashy. Let someone merge. Avoid
unnecessary honking. Remember
that everyone is navigating limited
visibility and frayed nerves. Get-
ting there safely is the win.

Is it fair to expect nor-
mal productivity from
@ coworkers, employees, or
students during storms and winter
disruptions?

Good etiquette adapts to

A reality. Power outages,
@ childcare issues, trans-
portation hazards, and emotional
strain are real barriers. Leaders
and colleagues show kindness by
adjusting deadlines, offering flex-
ibility, and trusting people rather
than demanding proof of diffi-
culty. Compassionate expectations

build goodwill and often result in
better work once stability returns.

I want to help neighbors
during winter storms, but
@ I do not want to overstep.
What is the polite way to offer
help?

Ofter, do not assume.

A A simple “If you need

@ anything, I am nearby”
respects autonomy. Shoveling a
shared walkway or checking that
an elderly neighbor has supplies
can be thoughtful. Avoid insisting
or drawing attention to someone’s
vulnerability. The best help pre-

serves dignity and allows people
to say yes or no comfortably.

ETIQUETTETIP OF
THE MONTH

Winter etiquette is not about
perfection. It is about generos-
ity of spirit. Assume people are
doing the best they can with what
they have. Move a little slower.
Judge a little less. Let kindness be
the default, especially when the
nights are dark and the world feels
uncertain.
- Lee-Ann

Have a situation youd like help
with? Write in or email (info@in-
vestinuma.com) and your question
may be featured in a future column.
Let’s build a kinder, more respectful
world, one interaction at a time.

Lee-Ann Barkhouse is a certified
etiquette and leadership coach who
helps people show up with confi-
dence, kindness, and credibility. At
Invest in You (www.investinuma.
com), she shares practical tools
to make everyday moments more
thoughtful and meaningful—
whether at work, at home, or right
here in the community.
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Located at 60 Quaker Hwy (RT 146A) Uxbridge, MA 01569

www.rehabassociates.com/uxbridgeorthopedic

(508) 278-7810
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LIVING WITH LUKE

BY AMY PALUMBO-LECLAIRE heartedly loves the cold and the
snow. Sometimes I can’t help but
wonder if he’s part sled dog.
“Are you okay, Luke?”
I open the front door to find

my pup, quite literally, chilling on

inter may seem overly

long for New Englanders,

but for Luke, the season is
a built-in playground. He whole-

Zoomies in a Snow Globe

the front step.

“Luke. It’s three degrees out”

Allowing my dog to sit outside
in extreme cold feels somehow
abusive. What if a flying drone
spots him and broadcasts a story

e —————ECIE e SSSSSETE

amyleclaire@hotmail.com

this”

Luke digs furiously into a
towering snowbank. His massive
paws churn like a small motor
while powder sprays into the air,
crowning his head in a halo of

S

e Daycare
® Boarding

154 Riverlin St.
Millbury, MA 01527

BarkNBubblesMillbury.com
208-865-8155

UXBRIDGE

ANIMAL HOSPITAL [T

JOCELYN COWAN, DVM
DEBCRAH VEO, DVM
ALI O'HAGAN, DVM
CAITLIN MCHUGH, DVM
JESS MACHO, DVM

Preventative Medicine, Surgery, Dentistry, In-House Laboratory, Digital
Radiography, Acupuncture, Chiropractic and Laser Therapy for Dogs and Cats.

Ultrasound & Surgical Specialists Available for Consultation.
Specialty Services available as well as night and weekend appointments.

info@uxk

" WWW.UXBRIDGEANIMALHOSPITAL.COM &

about the poor dog who suf-
fered frostbite because his owner
neglected him? Did you hear
about that dog hospitalized with
hypothermia? Yes! He’s the dog in
the paper—and they’re saying his
owner had some kind of a—

I reach for his collar, but he
slips away and flops dramati-
cally onto his side, posing like a
supermodel on a winter-themed
magazine cover. “Luke,” I sigh,
defeated.

Dogs, I've found, teach us
about resilience, play, and good
old-fashioned fun. Deep snow
works wonders.

“I-gotta-get-to-the-bottom-of-

510 Hartford A W, Uxbridge, MA

imalhespital.com

white. Unlike his spring excava-
tions, there are no consequences
now—no shredded lawn, no
muddy craters, no mess to clean
up. Winter digging is pure and
harmless, as natural as the snow-
fall itself.

“Are you having fun, Luke?”

He looks up, eyebrows and
chin dusted in white, eyes spar-
kling. He resembles a canine
Santa Claus—jolly, bright, ut-
terly delighted with himself for
choosing to be happy about the
weather. We have shared more
than a few magical moments this
winter, but one stands above the
rest.

We had just finished a neigh-
borhood walk. My cheeks glowed
from the sharp air, and my body
felt energized enough to linger
outside. My usual dance class had
been canceled, bringing forth a
rare pocket of unclaimed time,
an intangible gift for the two of
us. In the backyard, beneath the
soft glow of string lights, a gentle
snowfall drifted down around us.

Our backyard glistened, illumi-
nating the oval racetrack that had
been carved out with the snow-
blower. I perched on a snowbank
and breathed in winter-fresh air
while Luke did the same. We

LUKE

continued on page 23
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The Northbridge Historical Society

Society will meet Monday,

March 9, 2026 at 7:00 p,m. at
the Singh Performance Center at
Open Sky/Alternatives on Doug-
las Road.

The meeting will open with

a short business meeting, led
by Society President John W.
Walker, Jr., and an update on the
assessment by JVV Architects of
our headquarters at the Fletcher
House at One Elm Place with
funding from the Town of North-
bridge Community Janet Parnes
of Historical Portrayals by Lady
]. so entertained and informed
the group in October that she is

The Northbridge Historical

of demands Frances presented

to Roosevelt before accepting
the appointment: personal and
professional repercussions of the
Depression and World War II,
Frances’ largely unacknowledged
role in developing New Deal
programs such as Social Security,

back with Frances Perkins - part
2 as requested. Frances Perkins,
a Worcester native, was FDR’

s Secretary of Labor and the
Greendale Branch of the Worces-
ter Public Library is named to
honor her memory and accom-
plishments.

Frances, the first woman to
serve in a U.S. Cabinet, spent
twelve years dealing with Wash-
ington politics. Members and
guests will learn the stories be-
hind her trials, trip-ups, and tri-
umphs during those years which
encompassed the Depression,
New Deal and World War II.

Topics will include the list

unemployment insurance, forty-
hour work week and minimum
wage, her near impeachment,
war refugee immigration issues,
overwhelming family difficulties,
gender bias, and more.

The program is open to the
public and free of admission

charge. Funding for the presenta-
tion is provided through a grant
from the Northbridge Cultural
Council through the Massachu-
setts Cultural Council

LUKE

continued from page 22

were living inside our own snow
globe, it seemed. I was tempted
to stretch back into a snow angel,
but Luke had other plans. He
grabbed his frisbee and shot me
a look that clearly said, Bet you
can’t catch me, Momma.

I stomped once to signal that I
was ready for a game.

That single stomp launched
him into a frenzy of zoomies.
He became the world’s happiest
golden retriever and its greatest
show-off—galloping in powerful
loops around the track, fling-
ing snow behind him, reveling
in speed, youth, and the simple
thrill of being alive.

I stood there, laughing, breath
visible in the air, watching my
dog race joyfully through falling
SNOW.

And it struck me then—Luke
isn’t just playing in winter. He’s

inhabiting it. Fully. Fearlessly.
Without complaint or count-
down.

While I measure winter in
weeks until spring, he measures
it in moments—one stomp, one
sprint, one snowbank at a time.

Standing there in our glowing
backyard, I realized the season
doesn’t have to be endured. It can
be entered. It can be chased. It
can be celebrated in wild, breath-
less laps around a snow-blown
track.

Eventually, the snow will melt.
The racetrack will disappear. The
lights will come down. But the
image of my dog—unrestrained
and circling the yard like it’s the
greatest arena on earth—will stay
with me.

Winter may be long.

But joy, if we let it, runs end-
less laps.

Spring Up Your Space

Seasonal style starts here!
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Flushing Transmission Fluid on

20 Year Old Car

I bought a 2006 Mazda
3 with 50,000 miles on it
@a few years ago. It now

has 66,000 miles. Well I never
checked the transmission fluid
and just had it checked. It was
black. The garage drained it twice
and refilled it. They said to come
back in10,000 miles and they
would do a flush. Well there is
plenty of talk online about the pros
and cons flushing transmission
fluid. I wanted to get your opinion
on this. Is the flush the way to go
with a new filter or do a drain and

refill with a new filter?
If the transmission is shift-

A ing correctly I would just
@ do one more drain and
refill. As odd as it sounds, the old-
seasoned fluid with some of the
friction material held in suspen-
sion can help with shift quality.
Now if there was a code, shifting
issue or contamination due to a
leaking transmission oil cooler

or an odd vibration, yes flush the
fluid and hope for the best.

Ups
H9AINIVISin[Sth

UxbridgeYMAY01'569
508:2/8:4:302

MOBILE AUTO GLASS SPECIALIST

My daughter brought her
2019 Subaru Crosstrek
@ to the dealership for an

oil change and a tire pressure
light check. They came back with
about $1600 worth of work. I'm
not questioning the integrity of
the dealer but was wondering if
the pricing seemed okay or if she
could get it done more cheaply
somewhere else. (She doesn’t
have a regular mechanic as she’s
always taken it to the place where
she bought it. One of her TPMS
sensors threw a code (twice) in the
left rear tire, and they recommend
replacing all four sensors for $890.
Also the control arm bushings are
cracking and wearing. Need to be
done in near future. At a cost of
$725. What do you think?

This issue with the control
arm bushings are pretty
@ common. In fact Subaru

states that surface cracks are nor-
mal and don't have any effect on
ride or handling. Yes, in the future
someday they will need replac-
ing but functionally they are fine.
Regarding the tire pressure sen-
sors, they are correct if one or two
are bad, the other two are not far
behind. Depending on the labor
rate, the price is pretty typical. At
my virtual garage where I use $165
per hour labor rate and the factory
sensors the total would be $701.
An independent shop or quality
tire store could likely be less ex-

aftermarket pressure sensors.

I'wasa
certi-
@ fied

mechanic
many years
ago. I bring
my vehicles in
for service ei-
ther the dealer
or local
mechanic. At
my trucks last
oil change my mechanic noticed
the anti-freeze reservoir was a little
low on my 2018 GMC Denali 1500
pickup. He asked if I checked and
I admitted I hadn't. It has 75,000
miles on it. The temperature gauge
reads fine and I see no leaks or
puddles under the truck. I just
added another inch or two to the
reservoir can the antifreeze be
evaporating or is there something
that’s going on?

There could be a leak,
maybe, but antifreeze
@ is half water and water

evaporates even in a closed system.
At this point, I would do just what
you did, top it off and check it pe-
riodically. If you start adding cool-
ant more often, have the system
pressure checked. The common
leaks are the plastic connection to
the heater core and plastic radiator
tank. On some of these engines,

BY JOHN PAUL

pensive, since they would be using CAR DOCTOR
continued on page 25
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(508) 476-3926 . .
Specializing in Transmissions

; Classic Car
Service and Repair

(508) 476-3926

Located 1.5 mlles off of Route 146
exit 6 on Route 16 in Douglas

Insurance Company Preferred Shop.
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The #1 Regret Sellers Have When
They Don’t Use an Agent

ant to know the number
one thing homeown-
ers regret when they sell

without an agent? It’s that they
didn’t
price
their
house
correctly
for their
current
market.
Accord-
ing to
the latest
data
from the
National
Association of Realtors (NAR),
those sellers agree pricing their
home effectively was the hardest
part of the process.

Top Five Most Difficult Task
for Sellers Who Didn’t Use an
Agent: Getting the price right;
Preparing or fixing up the house;
Selling within the desired time
frame; Handling all the legal
documents; Finding the time to
manage all aspects of the sale and
that makes sense. Pricing isn’t as
simple as picking a number from
an online estimate or copying
what your neighbor got last year.
It takes real insight into: What
buyers are actually willing to
pay today! How much competi-
tion you have in your area? What

BY MARK MARZEOTTI

similar homes nearby are really
selling for? How desirable your
area or neighborhood is! And fi-
nally, the condition of your house
Without that context, it’s easy to
be wrong about price, especially
now that buyers can be more
selective and in today’s market,
that’ll backfire.

Overpricing Isn’t a Small
Mistake, It Snowballs. Your price
is part of what shapes a buyer’s
first impression and when it’s too
high, a chain reaction begins. If
buyers think you’re asking too
much, they’re going to turn the
other way and when buyers by-
pass your house, you’ll get fewer
showings. Fewer showings lead to
fewer offers and fewer offers usu-
ally mean making a price cut to
try to draw buyers back in. That’s
happening a lot lately, especially
on homes sold without a pro. The
same NAR report shows most
homes sold without an agent
(59 percent) had to reduce their
asking price at least once. The
trouble is, price cuts don’t always
fix the problem. They can attract
bargain hunters rather than
strong, confident buyers. That’s
because many buyers see a price
drop as a sign there’s something
wrong with the house and that
assumption can turn buyers
away too. By the time your house
finally sells, you may net less than

if youd priced it correctly from
the start. Again, the data backs
this up.

NAR shows that homes sold
with an agent sell for nearly 8
percent more than homes sold
without one, not because agents
magically add value, it’s because
they have the expertise needed to
get it right. The price. The prep.
The presentation and the paper-
work. Nail all of that from day
one, and you’ll be set up to get as
much money as you can out of
your sale.

So, even though you thought
selling without an agent meant
saving money, that’s not neces-
sarily true. The facts show selling
on your own can mean selling for
less in the long run and that may
be enough to totally change your
perspective. Today, the biggest
risk of selling without an agent
isn’t the paperwork or the hassle.
It’s the price and once pricing
goes wrong, it’s hard to course
correct. So, if you're thinking
about selling and want to un-
derstand what your home would
realistically go for in today’s mar-
ket, connect with a member of
The Marzeotti Group at Lamac-
chia or a local trusted Real Estate
Professional. A quick pricing
conversation now can save you
from much bigger regrets later.

el
LAMACCHIA

Maribeth Marzeotti
REALTO ES

g Marzeotti Group
MBMarzeotti@LamacchiaRealty.com
(508) 864-8163
www.MarzeottiGroup.net

COLLISION__ Zepacr

FREE ESTIMATES « QUALITY SERVICE
1734 Providence Rd., Northbridge, MA*508-234-5211

Thomas F. Colonair Jr.
www. kearnscollision.com

CAR DOCTOR

continued from page 24

the cylinder head is porous and can
leak at the outer head bolt boss on
the cylinder head. You can usually
see it and smell it. If you are not
smelling coolant, probably just
maintenance (or lack of it).

I have a 2015 Kia Op-
tima, which has currently
@ 60,000 miles on it. The

car has been maintained and is in
like-new condition. I have been
concerned about the procedure
on cleaning the valves. What are
your thoughts on the process, and
should I have the dealer handle it?

The combustion chamber
(valves, pistons) can be
@ cleaned with chemicals
using a special tool that adds a
concentrated cleaning solution to
the engine. In more extreme car-
bon issues, the engine is partially
disassembled and cleaned with a

sandblaster like device that uses
walnut shells. The walnut shells
clean the carbon without damag-
ing the engine. At this point if the
engine is running well, I would use
TopTier fuel (go to www.toptiergas.
com) and periodically use a quality
fuel additive that cleans fuel injec-
tors and combustion chamber.

Next month I will have
owned my 2025 V6 pow-
@ ered RAM pickup truck for

a full year. The check engine light
comes on from time to time. The
dealer tells me Chrysler has yet to
figure this out in small percentage
of similar vehicles. Any thoughts
on this?

There have been some
issues with a code gener-
@ ated for random engine
misfire. I suspect that this is an
issue that will eventually be fixed
with a software update, rather than
mechanical repairs. The bulletin

that I read stated engineering is
looking into the issue. I would keep

working with the dealer to find a
solution. Also, if you can keep a log
when the light comes on, noting
fuel level, engine temperature and
speeds driven. This logbook may
may help with finding a solution.

Prowdly Senving Wercester County for € Genernations!

110 Linwood Ave
Whitinsville, MA
(508) 234-9442
HOURS
Mon.-Fri. 7am to 5pm;
Sat. 7am-Noon;
Closed Sundays

G
Crsthere Tirey

UWiitinouille, T4
NEW EXPANSION OF 7 SERVICE BAYS!!!

58 All Major Tire Brands

% Diagnostics

% AC Recharge

58 Scheduled Maintenance
Programs

56 Full Automotive
Repairs

% 4-Wheel Alignment

5% Timing Belts

= Diesel Repair
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WWW.CROTHERSTIRE.COM
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430 Main St., Oxford, MA

We repair all makes and models of Garage Doors and
Electric Openers
- Commercial and Residential -

Sales ¢ Service ¢ Installation

800-605-9030 508-987-8600

www.countrysidedoors.com email: countrysidedoors@aol.com
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NOTE: Community bulletin board-type
items are welcome for inclusion in the Hap-
penings! section of the Xpress newspapers.
Please allow enough lead time for publica-
tion. Email your calendar or event notice to
news@theyankeexpress.com.

FRIDAYS THROUGH MARCH 27

« Back by popular demand, St. Patrick's
Church, 7 East Street, Whitinsville will be
offering delicious Fish & Chips Dinners
again this year during Lent on Fridays
(Feb 20- Mar 27) from 4:30pm to 7pm.
Dinner options are baked fish/baked
potato & coleslaw or fried fish/fries &
coleslaw dinners for $18. Vegetable Soup
or Clam Chowder for $8/bowl. In-house
dining includes drink/dessert.

Place orders to go by calling 508-234-
5656 after 4pm. Payment by Venmo or
(ash. Thank you for supporting the Youth
in Action Summer Service Trip to Bowling
Green, KY

SATURDAY, MARCH 14

« The 26th Annual Blackstone Valley
Chamber of Commerce Home and Com-
munity Expo will take place from 10 a.m.
— 2 p.m. at Northbridge High School, 427
Linwood Ave, Whitinsville. Register early
and save on your booth. Save room to
taste the goods at the Best of the Valley

Chowderfest and vote for 2026 People’s
Choice. Judges will award a separate
prize.
« St. Peter’s, 39 Church Ave., Northbridge
will hold a Lenten Day of Reflection
entitled “Praying the Psalms as Part of
our Lenten Journey.” Please call the par-
ish office to register for our Lenten Day
of Reflection. Stations of the Cross are
every Friday during Lent at 6:30 p.m. For
more information on any of our Lenten
events, please contact our parish office
at 508-234-2156 or visit our website:
stpeterrockdale.org.
« The historic Asa Waters Mansion at 123
Elm Street, Millbury invites you to an unfor-
gettable evening of hushed passwords, Irish
flavors, with a Prohibition-era feel. Clover
Meets Contraband: A Speakeasy Supper
at the Mansion. The doors will open with
secret password (given when you purchase
your ticket) only at 5 p.m. Guests are invited
to step beyond the gates, past the velvet
rope, and into the shadows of the Mansion
for a unique dining experience inspired by
the intrigue of the Roaring Twenties, with
the warmth of Irish hospitality. This unique
evening will feature an Irish-inspired buffet
supper, coffee and sweet indulgences, live
entertainment throughout the evening, a
speakeasy-style cash bar and more! Guests
are encouraged to embrace the spirit of
the evening by dressing in vintage attire;
tweed, flat caps, lace, and timeless glamour
are all welcome! Register online at https://
unipaygold.unibank.com/transactioninfo.
aspx2TID=37072. The cost to attend is $65
per person, with limited seating available,
and advanced ticket purchase is required.
For more information, contact Traci Parath
at 508.865.0855 or email Traci at, tparath@
millburyma.gov.
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SATURDAY, MARCH 14 &

SUNDAY, MARCH 15

« Thimble Pleasures Quilt Guild will hold
their biennial quilt show on Saturday
and Sunday, March 14th and 15th at
Blackstone Valley Regional Vocational
Technical High School from 10:00-4:00
P.M. Visitors to the show will have the
opportunity to view the TPQG Raffle Quilt
and to purchase raffle tickets to win this
beautiful quilt. The quilt measures 74.5"
by 74.5" and is named Dresden Bloom.
The quilt was created by TPQG members
Karen Pierce, Glory Torres, and Rita Par-
tridge. Their focus in creating this quilt
was to find a pattern that showcased
both applique and piecing techniques.
Once the pattern was determined fabrics
were selected that were bright and
cheerful. The quilt was custom quilted by
Kimberly Cloutier of Blooming Quilts.

TUESDAY, MARCH 17

« The Grafton Garden Club and The
Grafton Public Library are co-sponsoring
a presentation called “Gardening for
Biodiversity with Native Plants: Providing
Habitat for Pollinators, Birds, and Other
Essential Wildlife” with Amy Meltzer,
from the Massachusetts Pollinator Net-
work, on Tuesday, March 17, 2026 from
6 p.m.-8

p.m. at the Grafton Public Library, Graf-
ton Common, free of charge.

Amy will focus on the current biodi-
versity crisis; the evolutionary history
among native plants, insects, birds and
fungi, and how these Interdependent
relationships among diverse species are
necessary for their survival. She will
show how growing native plants and
using ecological landscape practices can
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SLATER’®
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RESTAURANT

LAKESIDE DINING
200 GORE ROAD, WEBSTER, MA
WWW.SAMUELSLATERS.COM
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Easter Brunch

@5 SUNDAY, APRIL5|10AM - 3PM
EMAIL SPECIALEVENTS@SAMUELSLATERS.COM
OR CALL 508-943-1639 TO RESERVE YOUR SPOT!

BRUNCH MENU
BREAXFAST PASTRIES | PANCAKES | FRENCH TOAST | SCRAMBLED EGGS | HOME FRIES | BACOH
SAUSAGE | CORNDD BEEF HASH | FRESH FRUTS | AVOCADD TOAST BAR | MAC & CHIES
TORTELUMNI ALLA VODKS | SHEIMP COCETAIL | BAKED COD | CHICKEN MARSALA | FICT PILAF
e ROWSTED POTATORS | VEGETABLE ANTIPAST)| ROBSTED ASPARAGUS l'_',_
GARLICKY GREEN BEANS | CAESAR SALAD | GARDEN 2ALAD ™
nmnmmoens MAC & CHEESE | DESSERT [CHERS ASSORTED SELECTION) )

BUILD YOUR OWN OMELETTE STATIOMN AND
\-—g’ HAM & ROAST BEEF CARYING STATION!

L

SUNDAY
BRUNCH
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THURSDAY PRTA MIGHT AT SAMUEL HATER'S

EVERY WEEK FROM 4P TO 9PM

MARCH 13

UPCOMING EVENTS AT SAMUEL SI.ATEI!’S HALL

MARCH 14 MARCH 20

MENTALIST JON STETSON « March 21
THE MIDTOWN HORNS « March 27 | WHISKEY BOULEVARD « March 28
THE ULTIMATE CHER EXPERIENCE « April 3
COMEDY NIGHT WITH JUSTON MCKINNEY & GUESTS « April 10
GOLD DUST REFUGEE: TRIBUTE TO FLEETWOOD MAC & TOM PETTY « April 11
THE DELOREANS - 7 PIECES OF BRASS-KICKIN’ 70’S & 80’S » April 17 | DOCK 10 « April 18
THE PEACHEATERS: AN ALLMAN BROTHERS BAND EXPERIENCE « April 25
MOTHER’S DAY BRUNCH « May 10
ABRAXAS: SANTANA TRIBUTE BAND - May 16
FIDDLE FIRE: A CHARLIE DANIELS TRIBUTE BAND « May 22

AQUANETT « May 24

For reservations, event tickets, and more information, visit www.samuelslaters.com.
RESTAURANT HOURS: Wed-Fri, 4PM-9PM | Sat, 12PM-9PM | Sun, 10AM-3PM

@ MASSACHUSETTS
visitma.com

simultaneously reverse biodiversity loss,
increase resilience in our landscapes, and
slow climate change - all while creating
a beautiful garden! You will learn about
the kinds of shelter needed year-round
for pollinator health and reproduction,
and how to manage your landscape to
provide it.

SATURDAY, MARCH 21

« The Museum of the Millbury Historical
Society in the Asa Waters Mansion will
be open from 9:30 a.m. — 12 p.m. Some
of the recently renovated museum’s
holdings are 100 years of “Aftermath”
yearbooks, photos, churches, schools,
downtown and sports.

« St. Peter’s Parish in Northbridge is
having a Corned Beef Dinner at 5:30 pm
in the parish hall. Bring your family and
friends for a wonderful meal and meet
some new friends. Tickets are $17 per
dinner and include salad and dessert. To
go meals will be available for pick up at
5 p.m. All orders must be purchased in
advance by Tuesday, March 17. Please call
508-234-2156 or email the parish office:
parishoffice@stpeterockdale.org

THURSDAY, MARCH 26

« Regional musician and singer Dan
Kirouac will bring his program THE MUSIC
OF McCARTNEY: The World’s Most Suc-
cessful Songwriter to the Fels Community
Room at the Pearle L. Crawford Memorial
Library at 6pm. The program, delivered
on piano and vocals, will explore the
music of Paul McCartney from the Beatles
years through Wings and into the 1980s,
highlighted by informational commen-
tary. The program is free and open to

all. The library is at 40 Schofield Ave in
Dudley. For more info, please see www.
crawfordlibrary.org. For more about the
artist, search DAN KIROUAC MUSIC on
Facebook. This program is sponsored in
part by a grant from the Dudley Cultural
Council, a local agency, which is sup-
ported by the Massachusetts Cultural

Council, a state agency.

TUESDAY, MARCH 31

+ On Tuesday, March 31, 2026 at 6 pm
author Chuck Collins will speak about
his latest book "Burned by Billionaires:
How Concentrated Wealth and Power
Are Ruining Our Lives and Planet." He

is a senior scholar at the Institute for
Policy Studies in Washington, DC., and a
co-founder of Wealth for Common Good.
This event is in collaboration with: Mer-
rick Public Library in Brookfield, Charlton
Public Library, Pearle L. Crawford Library
in Dudley, Oxford Public Library, Joshua
Hyde Library in Sturbridge,

and Merriam-Gilbert Public Library in
West Brookfield. Everyone is welcome, no
registration is required. Additional park-
ing is available at the Charlton Town Hall
and at Charlton Elementary School on
Burlingame Road. Charlton Public Library
is located at 40 Main St., Charlton.

SUNDAY, APRIL 5

- Easter Sunrise Service at Millbury Fed-
erated Church, 20 Main Street, Millbury.
6:45 am sunrise service outside the
church on the front lawn. 9am Coffee Fel-
lowship, 10am Worship Service to follow.

FRIDAY, APRIL 17

+ Join the Friends of the Auburn Public
Library at a Fundraiser to support the
library titled "Herbs and the Art of
Healing in the Middle Ages" presented
by Professor Giovanni Spani, Professor
of Italian and Medieval Studies in the
Department of World Languages, Litera-
tures and Cultures at the College of the
Holy Cross. This presentation examines
medieval healing techniques for the cure
of multiple diseases. 6:30 pm - 8:00 pm
at The Pakachoag Center, 203 Pakachoag
St., Auburn, MA. Doors open at 6 pm and
admission is $20 (Cash, Check, PayPal).
Seating is limited so Pre-registration is
required by emailing friendsofauburnpli-
brary@gmail.com
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BY THOMAS DAGOSTINO

ne of the most endearing
O Connecticut legends is that

of Midnight Mary. Very
little is known of the life of Mary
E. Hart. One small line is printed
in the New Haven Register on
October 17, 1872 under deaths.
It simply reads, “In this city, Oct
16th, Mary E. Hart, aged 47. She
may have not been known much
in life, but in death, her legend
endures.

In New Haven, Connecticut’s
Evergreen Cemetery, just beyond
the wrought iron spiked fence,
the grave of Mary E. Hart can be
seen. It is a modern looking pink
granite gravestone, not too un-
common at first glance until the
beholder reads what is written on
the stone.

“AT HIGH NOON/JUST
FROM, AND ABOUT TO
RENEW/HER DAILY WORK,
IN HER FULL STRENGTH OF/
BODY AND MIND/MARY E.
HART/HAVING FALLEN PROS-
TRATE:/REMAINED UNCON-
SCIOUS, UNTIL SHE DIED AT
MIDNIGHT,/OCTOBER 15,
1872/BORN DECEMBER 16,
1824”

If that is not enough to make
one wonder, the line above
reads, “THE PEOPLE SHALL
BE TROUBLED AT MIDNIGHT

AND PASS AWAY”

Because of the above inscrip-
tion, many legends and stories
have surfaced in regard to Mary,
her demise and a subsequent
curse that now affects all who
trespass upon her grave. The
above inscription is actually part
of a biblical passage from the
book of Job, chapter 34, verse 20
of the King James version.

Somehow the passage became
urban legend and thought to be a
curse. One of the legends is that
Mary was buried alive and her
ghost haunts the grave looking
for revenge. According to the
tale, after Mary was committed
to the earth, one of her aunts had
a nightmare that Mary was not
dead, but instead woke up in her
coffin frantically screaming for
help. The family had Mary’s body
exhumed. When they opened the
coffin, Mary’s face was horribly
contorted and her fingernails
bloody and broken. Deep grooves
were ripped into the lid where
she desperately tried to claw her
way out. Mary had suffered a
stroke which caused her death at
midnight. The legend, however,
states that she did not actually
die, but was in a state of sus-
pended animation at the time of
her burial.

The curse is simple, anyone
who ventures to Mary’s grave at
midnight and slaps it or stands
upon it will die an untimely,
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Midnight Mary

horrible death. The stories are
abound. One tells of three friends
who visited the grave at mid-
night and decided to strike her
grave at the stroke of midnight.
Seven years to the day, one of the
friends was found with his throat
ripped out. Seven years later the
same happened to another and
the last seven years after that.

Another tale tells of three
sailors who went missing and
their hats were later discovered
at Mary’s Grave. The three were
found impaled by the pickets on
the iron fence surrounding the
cemetery. It appears they some-
how became spooked and ran in
haste, trying to leap the fence,
only to get caught in the deadly
spikes. Or, did something else
more supernatural bring upon
them their demise?

Two teenagers decided to visit
the grave at midnight and defy
the curse. The next day one was
killed in a traffic accident and the
other was gravely injured in a fall
down a flight of stairs. Two other
brave souls decided to spend the
night at the grave. One of them
became so afraid, he flew from
the cemetery never looking back.
The other was found the next
day near the grave looking as if
he had been frightened to death.
Perhaps it was his imagination
that got the best of him when his
pant leg got caught on a thorn
bush, thinking Mary had risen

connections

PHYSICAL THERAPY

NOW OPEN!

CALL TO SCHEDULE YOUR
APPOINTMENT NOW!

40 Douglas St.
Uxbridge, MA 01569

Connections Physical Therapy is a family, locally owned and operated company with 19 clinics
throughout Massachusetts and Rhode Island! Connections PT is committed to providing the highest
quality of care for our patients in a one-on-one setting. We are thrilled to be joining the Uxbridge
community this August. Call us now to set up an appointment!

Services:
Orthopedic Physical Therapy
Post-Surgical Rehabilitation

Neck and Back Pain Relief

Manual Therapy * Sports Injury Treatment

Vestibular Rehabilitation And More!

Contact Us:
508-501-5008
508-501-5009

Uxbridge@ConnectionsPT.com
Connectionspt.com

from the grave to fulfill the curse.

A horse and carriage had the
unfortunate fate of passing by the
grave at exactly midnight. The
horse, carriage, and driver were
never seen again.

A man driving down Dav-
enport Ave picked up a female
hitchhiker who looked rather
disheveled and desperate. When
asked, she gave the name Mary.
He dropped her off at the address
she gave and drove off. The next

day he visited the house to see

if the woman had gotten inside
safe. The residents of the house
had never heard of a Mary. Con-
fused, the man looked around
him, making sure it was the right
address. He then noticed the
Evergreen Cemetery across the
street and the grave of Mary E.
Hart just inside the gate.
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eSales *Serxvice
Installation

83 Church St., Whitinsville, MA
(508) 266-0265

Store Hours: Wednesday and Thursday 10-5
Friday 10-7; Saturday 10-2

Shop our always changing
inventory

BUYING

Gold & Silver
Goins & Gurrency
Jewelry & Diamonds
Gomics & Gards

Stop by or make an appointment
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FOR ALL YOUR FUEL NEEDS
NEW BOILER INSTALLS  pe=isie

* Crown Boilers
* Williamson Furnaces
* Oil Tank Installs

ALL NEW
INSTALLS COME WITH
A3 YEAR PARTS
AND LABOR WARRANTY,
AS WELL AS THE
MANUFACTURERS
WARRANTY.

We do NOT

Sell Biofuel!
Which will help prevent

system breakdowns.

Central air conditioning
and ductless mini splits

HELP WANTED -
Class B CDL driver with air brake, tanker and hazmat
endorsements. Must have DOT Medical Card.

. Heeping YouWarm & Comforlable
4. 508.434.1335

A Full Service Oil Company

24-Hour Emergency Service

WWW.LMTOIL.COM « WE DO ONLINE ORDERING

<
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E 22ND _-_AUGUST 215T
n!‘_OR CAMPER_S_AGES 4-13)
S
9 Weeks Of Camps
Sports e Activity « EdQucational

REGISTRATION

MEMBERS: MARCH 16TH

2 GUESTS: MARCH 23RD
o 4
“)

Whitin Community Center | 60 Main Street, Whitinsville, MA | 508.234.8184

. N |

Ve
BVCP Summer
EDventure

Fun. Community EngaRement. Friendships.

(June 22nd - August 20th)

i gm’. Blackstone Valley Children’s Place

REGISTRATION
Members: March 16th

60 Main St. Whitinsville, MA 01588
508.234.8184 ext 104 or 105
www.\WhitinCommunityCenter.com

(1)) YI

BVCP Summer EDventure is a program of the Whitin Community Center.
A 501(c)(3) non-profit organization. All programs are licensed by the
Massachusetts Department of Early Education and Care.

Share you

in an inclusive community that
welcomes all abilities!

Take Down the Wall Presents: ‘

OPEN MIC NIGHTS

Learn and collaborate with other musicians!

6:00-8:30pm
Saturday, March 14, 2026

Marchs  Let the Good
Times Roll
Saturday, April 11, 2026

pprils — Mindful Melodies

theme:

Open Sk
PCOMMUNITY SERVICES y
Sign ups begin @ 5:30pm
Singh Performance Center, 60 Douglas Rd., Whitinsville, MA
Hosted by Open Sky’s Community Membership Dept.
Questions? Michelle.Benjamin@openskycs.org or visit openskycs.org/openmic

CONTAINER AND RUBBISH

BEN’S CONTAINER
& RUBBISH

Delivering affordable and fast
dumpster, portable toilet and luxury
restroom trailer service throughout

the Southern New England Area.

SERVICES INCLUDE:

*15Yard Roll-Off Dumpsters

+20 Yard Roll-Off Dumpsters

«Standard Portable Toilets

*ADA Accessible Portable Toilets

sLuxury Heated and Cooled
Restroom Trailers

*Emergency Service Deliveries on
Nights & Weekends

14 West Street,
Douglas, MA
508-476-1500




